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Lower Down Payments on New Cars Opposed 





OON-DIANA DEALERS 


N. A.D. A. OPPOSES 
AUTO SEIZURES 


table in the photograph below 


, and E. R. Hunnewell. 


AT 


LUNCHEON, 
are C. W. 


presided, 


The Moon Motor Car Company gave a luncheon 
Monday noon at the Palmer House in Chicago for Moon and Diana.dcalers. At the speakers’ 
Buist, vice-president; F. E. Walsh, Chicago branch man- 
ager; F. H. Rengers, sales manager; George H. Hublin, chief engineer; W. R. Brashear, O. A. Life 
Stewart MacDonald, president, 
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Vane Dilacuml Stand | 
Taken by Organ- 


ization | 


» 


HICAGO, Feb. 3.—An in-! 

crease of 115 per cent. 
growth in the membership 
during 1925 was the out- 
standing feature of the an- 
nual report of V. A. Vane, 





rs a 


pmeperal. manager, before the , 


Ot +: aera or 


noon. 
Membership in the association | 


now exceeds 2,000, Mr. Vane <a 





Photo by Kaufmann & Fabry Co. 





the more than 400 delegates who} _ 
are in attendance. He emphasized | 


the fact that most of this ent 


sion was due to natural causes, al-| 
though he declared a campaign had | 
been launched late in the fall which | 

Many Place Soler for 
Cars—Salesmen 
Kept Busy 


results. 

Two hundred and fifty-six meet-/ 
ings were held in forty-six states/ 
during the year. The campaign | 
reached the height of intensiveness | 
between September 9 and Septem-| 
ber 18, during which period meet-| 
ings were held in ninety-six citiegin| © hicago, Feb. 3.—With floor 
twenty-six states. Ohio showed the| caleas establishing new high records 
greatest gain during the year, 355/every hour, the National Automo- 
members having been contributed| pile Show registered another at- 
to the organization from that state/tendance mark today when 44,000 
alone. Idaho and Montana were the} persons, approximately,’ checked 
only states not touched in the drive.| through the big gate. 

Vane pointed out the conflicting! Most of them, according to 
laws regarding prohibition and the|salesmen bought cars. Every ex- 
right-of Federal officers to seize! hibit chief at the show, from those 
ears in which dealers have an| 
equity. 

He declared that the N. A. D. 
4. took the stand that the Volstead 
act, the Eighteenth Amendment 
and the supplemental act were in 
conflict. The association declares 
that the Volstead act protects the 
equity of a dealer in a seizcd car, 
while Federal agents contend that 
the supplemental act repeals this 
clause. 

The N. A. 


had been productive of excelient | 


those i» the $500, told of new sales, 
resales, and the lining up of hun- 
| dreds of names on the prospect list. 
An innovation, that of stenog- 

raphers who keep busy all day 

merely inscribing names for the 

future call list, appeared at many 

booths today. So many additional 

salesmen have appeared that all 

the exhibits complained of crowd- 

ing. 


FIVE HUNDRED CLUB: 
HAS ANNUAL MEETING 


Chicago, i., Feb. 3.—The Five 
Hundred Club, an organization of 
old-timers in the automobile indus- 
try, held its annual entertainment 
and get-together at the Congress 
a decision before the Supreme; Hotel this evening: No speeches 
Court in one of these, the effect; were carded, but a number of im- 
of. which will mean that in no case|promptu and very formal talks were 
can the equity of the automobile’ made by the members. Harry 
dealer be sacrificed to. settle gov-' Branstetter, president, was toast- 
‘ernment claims against,the seized master of the meeting, and intro- 
é duced various entertainers. 





D. A. realizes that there} 
is no redress for the cars which, 
have been seized, but Vane averred, | 
it has determined that the situation | 
must be remedied. 

Four cases have been brought to 
trial to determine the legality of | 
the various acts. | 

The autompabile men hope to win! 





ead 


handling cars in the $5,000 class to | 





Ford Wins Fight 


On Use of Name| 


New York, Feb. 3.—The right 
of the Ford Motor Company to 
. the exclusive use of the name of 
“Ford” in the type of script 
made familiar through advertise- 
ments was sustained yesterday 
in an opinion by Federal Judge 
A. N. Hand. The suit was insti- 
tuted for an injunction pending 
trial by the Ford concern against 
the Fiske Brothers’ Refining 
Company, which sells motor olls. 


400 Ford Dealers 





Visit Main Plants: 


3.—Feur hundred 
Motor 
at the 


Monday 


Keb. 
Ford 


were 


Detroit, 
Western 
dealers 
innd Park 
Tuesday. 

Officials of Ford Motor Ce 
that there is no significance in 
visit of these dealers. 
who arrived Monday and the 
that are to come 
have never had the opportu- 
of inspecting the various Ford 


guests 
Ford plant and 
ympany 
say 
the 
400 
200 
who 
nity 
units. 

The dealers are inspecting the 
Ford Highland Park plant, the 
Lincoln Motor Company plant and 
the Ford Dearborn plant. 

A spécial train, accommodating 
200 Ford dealers located in the 
states of Washington, Oregon, 
Montana and North Dakota? left 
Seattle Saturday for Detroit, stop- 
ping en route at Yakima, Spo- 
kane, Butte, Fargo, Minneapolis, 
St. Paul and Chicago. It is due to 
arrive in Detroit tomorrow. The 
party will be in Detroit for three 
days 


The | 
| 
}ers 


are dealers | 





| 


| 


Company | 
High- 





CORD NOW HEADS 
AUBURN COMPANY 


Succeeds J. I. Farley — 
Dealers Gather 
At Luncheon 


Chicago, ITIl., Feb. 3.—J. :. 
ley has resigned as president 
the Auburn 

tomobile C 

pany and E. 

Cord, 


far- 

of 
Au- 
Oo m- 
L.. 


been elected presi- 
dent in his place. 
R. H. Faulkner 
has been elected 
president in 
of sales. 
Manni 


ing 


vice- 
charge 
L. B. 


was elect 


& 
ed treas- 


and Ray- 


-en made sec- 


Cord 


Pruitt 


E. lL. 


mond S. 
retary 

About 200 distributors 
were entertained at 
by the Auburn Company at 
Blackstone this noon. 

Mr; Cord presided and talked to 
the dealers on plans and prospects, 
which he painted in glowing colors. 
W. Field of Lycoming also spoke 
as did J. L. Nau. 


urer 


has b 


luncheon 
the 


VELIE COMPANY HOLDS 
LUNCHEON FOR DEALERS | 
Chicago, Mil., Feb. 4.—The Vei lie 


Motor Car Company entertained 
125 of its dealers at luncheon to- 


day in the Florentine Room at the | 
speakers 


Congress. Among the 
were C. W. Hadden, sales manager 
of the company, W. G. Downey and 
BE. McEwen 


formerly} 
vice-president, has 


and deal- | 


—" 


FINANCE FIRMS 
SEE DANGER IF 
PRACTICE GROWS 


IN. A. D. A’ Meniee 
| Warned of Menace 
To Industry 


HICAGO, Feb. 3.—Open 
|“ warfare on the increas- 
ing tendency among dealers 
ito lower the down payment 
|and extend the period of pay- 
|ments has been declared by 
ithe men who finance the 
|paper and the declaration of 
| war was accompanied by a 
‘threat that unless the~prac- 
‘tice is curtailed a generat 
| withdrawal of artificial credit 


i will follow. 


The first 


gun in the campaign 
was fired at this morning’s session 
‘of the National Automobile Deal- 
ers’ Association convention by C. ¢ 
;Hanch, general manager of the 
| National Association of Finance 
i;Companies of Chicage, an ad- 
mitted authority on automobile 
financing. 

Mr. Hanch’'s address on the sub- 
ject of “The Safety Zone in Auto- 
mobile Financing’’ was a veritable 
mountain of figures supporting his 
contention that the industry is fac- 
ing a crisis along credit lines. 

“When we consider that the 
dealer is forced to pay cash in 
advance for his cars and is now 
gradually turning to a practice 
of extended credit the situation ix 
at once apparent,’’ declared Mr: 
Hanch. “In no other tndustry 
since business became’ estab- 
lished has such a situation pre- 
vailed and it cannot endure.” 





—Aside from tha 
Warren of New 
York as as announced 
jin the Automotive Daily News for 
Wednesday, the annual election of 
the National Automobile Dealers’ 
Association yesterday afternoon re- 
sulted as follows: 
William L. Hughson, 


San Francisco, 


| Chicago, Feb 
election of C. 


president, 


Ford deal- 
first vice- 

oS. eS. Coddingten, 
Charlotte, N. C., second 
Fred Vesper, Buick, 
iSt. Louis, re-elected treasurer. Di- 
|rectors were named as follows 
|George Hoddler, Stutz and Cleve- 
lland, of Pittsburgh, eighth districi; 
jJ. A. W. Tarbill, Packard, of Cin- 
|cinnati, tenth district; Charles EK. 
| Gambill, Hupmobile, of Chicago, 
| fifteenth district; George T. Bishop, 
Dodge, of Shreveport, La., eighi- 
leenth district; Frank E, Winerich, 
Overland and Studebaker, of San 
Antonio, Tex., nineteenth district; 
W. L. Eaton, Dodge, of Seattle, 
twenty-second district; Byron C. 
oy, Chrysler, of Detroit, thir- 
teenth district; James E. Harris, 
Nash, of Charlotte, N. (., twenty- 
fifth district. 


of 
president; 
| Buick, of 
| vice-president; 


er 
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CHEVROLET MEN 
TO MEET FRIDAY 


a; 200 Dealers to Attend 
Business Session and 
Banquet 


Chicago, Feb. 3.—Chevrolet ac- 
tivities for Friday schedule the~en- 
tertainment and instruction of 
1,200 or more dealers and bankers 


from the Chicago, Janesville, Des 
Moines, Indiahapolis, Minneapo- 
lis and Omaha zones at a business 
session in the afternoon, to be held 
at the Apollo Theater, and the 
largest dealers’ banquet of the 
show, at the Hotel Sherman at 7 
o'cloek. 

R. H. Grant, vice-president and 
general sales manager of the 
Chevrolet Company, will preside at 
the business meeting, which will 
feature sales methods in handling 
used cars and finance details. R. 
K. White, sales promotion mana- 
ger, will show the dealers how to 
make used cars show a quick and 
profitable turnover. Mr. White is 
a firm believer in the part that 
good appearance plays in selling 
used cars. To demonstrate his 
point, he shows a used car in bad 
shape, unpainted and _ shabby. 
Then he turns the same car around 
and shows the other side clean 
and freshly. .painted. The argu- 
ment :s obvious. 

W. A. Blees, Jr., in 
Chevrolet time financing, 
plain to the dealers and 
the details of the 6 per cent. 
tificate purchase plan, which 
mow in successful operation. Other 
talks to be made will be by W. G 
Lewellyn, technical department: J. 
E. Grimm, Jr., advertising man- 
ager; J. P. Little, in charge 
service, and Sidney Corbett, 
sales manager. 


will ex- 


is 


flect 


which is expected to tax the seat- | 
ing capacity of the grand ballroom, 
L. K. Cooper, regional sales man- 
ager of the Great Lakes district, 
will act as. toastmaster. Cc. we 
Kettering, known to the industry 
as a witty and interesting talker, 
will be heard and his speech, to- 
gether with selections by the 
Chevrolet orchestra, under the di- 
rection of Jimmy Henshel, will be 
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Dealer Breakfast 
Is Innovation 


Chicago, Feb. 3.—The Peerless 
Motor Company started an innova- 
tion at the Auto Show by holding 
a breakfast yesterday morning for 
seventy-five dealers at the Metro- 
pole Hotel. All manner of mé@als 
and entertainment have been fur- 
nished by other companies but this 
is the first time the dealers have 
been invited to gather around the 
morning grapefruit. 

Among those attending were Ed- 
ward Ver Linden, president; Leon 
German, vice-president; Chafles A. 
Tucker, general sales manager, and 
R. B. Thornton, manager of the 
Chicago branch. All reported the 
innovation a ion # huge success. 


Stutz Dealers — 
Hear Moskovics 


Chicago, Feb. 3.—The Stutz 
Motor Car Company entertained a 
number of its dealers at luncheon 
at the Hotel Metropole this noon. 
Frederick E. Moskovics, president 
of the company, was the principal 
speaker. He told the dealers the 
story of the new safety chassis, 
which was received with enthusias- 
tic cheers. 

Col. Gorrell, vice-president, also 
spoke, and he was followed by J. 
D. Struckzel, Stutz dealer at Joliet, 





bankers | 
cer- | 


. | Ine., 
| lows: 
of ; 


|S. Albey, 
At the banquet in the evening, | 


ll. F. B. Cerf, president of the 


| Chicago Stutz factory branch, pre- 
charge of:|sided and welcomed the guests. 





EXCHANGE APPOINTMENTS 
Richmond, Va., Feb. 3 U. T. P. 


|S.).—Department managers of the 


Richmond Automobile Exchange, 
have been announced as fol- 

F. W. Waller, office man- 
ager; C. E. Rahauser, superintend- 
ent of repairs and deliveries; H. M. 
Hedgepeth, chief appraiser, and W. 
sales manager. 





broadcast over Sears Roebuck ssta- 
tion WLS. 

“Mr. Grant will make one of the 
chief talks at_the banquet. With 
him at. the speakers’ table will be 
W. S. Knudsen, president and gen- 
eral manager of Chevrolet; C. E. 
Dawson, assistant general sales 
manager; C. L. Alexander, Chicago 
zone sales manager, and other 
regional and zone sales managers. 


JEWETT TELLS 


OF 1926 PLANS} 


Outlines to Dealers the 
Scope of Year’s 
Advertising — 


Chicago, Feb. 3.—H. M. Jewett, 
président of. the Paige-Detroit Mo- 
tor Car Company, was the only 
speaker at the Paige-Jewett deal- 
ers’ dinner in the Blackstone to- 
night, when about 425 guests were 
present. He was,heard with atten- 
tion and with bursts of enthusi- 
asm as he told the gealers of the 
organization’s plans for 1926. 

These include a production for 
Paige alone double that of Paige 
and Jewett combined in 1925 and 
the expenditure of $3,250,000 in-an 
advertising campaign that he is 
confident will move the cars if the 
dealers do their part. 

With Mr. Jewett at:the speakers’ 
table were George Bird and B. G. 
Sykes of the Bird-Sykes Company, 
Chicago. distributors; Harry De- 
bore, Paige-Wisconsin Company, 
Milwaukee; Roy Gresham, mana- 
ger, Payne Motor Company, Des 
Moines; Jack Mackie, manager, 
Payne Motor Company, Mimnne- 
apolis; George B. Ray of George B. 
Ray, Inc., Indianapolis; Phil Tron- 
stine, H. & T. Auto Company, 
Cincinnati; H. C. Merry, Wilson 
Motor Car Company, St. Louis; 
A. L. King, Central 
poration, Wheling W. Va. 


STEARNS-KNIGHT HEAD 


EXPLAINS NEW POLICY: 


Chicago, Feb. 3.—H. J. Leon- 
ard, new president of the Stearns- 
Knight, told forty mid western 
dealers who assembled at the Eng- 


lish ballroom of the Congress Hotel ' 


for luncheon yesterday of the new 
policy of his company. 


Two models are being featured,:, 


a six cylinder Knight motor car of 


121 inch wheel base-and a six cyl-; 


inder with a 130 inch wheel base. 
Following him F. e'« Larson, 
Following him Lar- 
told his plans for sioaiaaias and 
M. A. Pierce gave his ideas on his 





co-operation through advertising 
for the coming year. 

















Murray Body. Corporation 


Detroit, Michigan 


OPERATING 


Ecorse Steel Plant 
for the manufacture of 


Automobile Chassis Frames. 


J. W. Murray Manufacturing Company 


Manufacturers of Fenders, Hoods, Gas Teaks 
and other Sheet Metal parts for Automobiles. 


Dietrich. Incorporated 
Manvfacturers of Custom-built bodies 


for fine Automobiles. 


¥2 


Dependable Motor Car Bodies 


‘ing as good a record. The cheaper 





Motor Cor- ! 








Sales at Chicago Far 
Ahead of Past Shows 


Chicago, Feb. 3.—With attend- 
ance at the Chicago Automobile 
Show holding to the high record 
made yesterday (50,000 “having 
passed through the turnstile each 
day), sales were reported to be far 
in excess of any previous show. 
Low-priced cams, especially, are 
going well, and the salesmen at- 
tendants at the less expensive au- 
tomobile exhibits are _ Il terally 
swamped with orders and sin- 
quiries. 

High-priced cars, while selling 
in excess of last year, are not mak- 





One of the reasons given for the 
large and interested crowds is the 


plenitude of color and action in 
this year’s show. Not only are 
robin’s egg blue and scarlet and 
creams of violent hues common, 
but they are close enough together 
to make the show seem a veritable 
rainbew from a far-away gallery 
view. ; 

€rowds attracted ‘to the show 
were so large that Chief of Police 
Morgan Collins was called upon to 
supplement the six squadrons of 
officers he stationed at the Coli- 
seum with two squads of mounted 
men. So many cars were parked 
nearby that in the evening it was 
}mpossible to get within three- 
quarters of a mile of the hall, 
though the streets nearby are all 
unrestricted for parking. A huge 
crowd at 8 o’cloeck last night nearly 
rioted when a woman fainted, but 
iquicq work by police in clearing 
}the way saved the situation. 


groups, in almost every case, have 
been forced to put in a hurry call 
to their local dealers for extra 
salesmen. One company yesterday 
started a line in front of its exhibit 
and during the evening had as 
many as ten people awaiting 
attention from one of the nineteen 
salesmen on the lot. 








A NEW ERA IN FRONT 
WHEEL BEARINGS 


NEw DEPARTURE special an- 

gular contact Front Wheel 
Ball Bearings, once set up in the 
front wheel, retain rigidly that cor- 
rect, friction-free setting indefi- 
nitely. No wear, looseness or wob- 
ble. ever develops. - Ample load 
capacity for every service condition. 
Long life with no service expense is 
assured, because four million cars in 
a wide range of price classification 
have used them during the last four 
years, with practically no failures 
reported. 


As quality and _ performance 
eclipse every other consideration, 
New Departure Front Wheel bear- 
ings will be used in ever-increasing 
quantities. 


The New Departure Manufacturing Company, 
Detroit, Bristol, Connecticut, Chicago 


New Departure Can Save You 30% of Your Electric 
Motor Maintenance Costs. Let Us Show You How. 


New Departure 
Ball Bearings 


305 
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DEALERS HEAR 
OLDS OFFICIALS 


Talks Given at Sales 
Session and at 
Banquet 


Chicago, Feb. 3.—Olds distribu- 
tors and dealers in ths district put 
in a full day today. At 2 o’clock 
about 400 of them met in the 8th 
Street Theater and held a meeting 
devoted to sales, service, advertis- 
ing and sales promotion that kept 
them on their toes: 

D. S. Eddins, general sales man- 
ager, Olds Motor Works, presided in | 
excellent style, his remarks being | 
short and to the point. Brief talks! 





! 


were made by Don Prentiss, sales |~ 


promotion manager; Thomas Stam- 
baugh, service promotion manager. 
and Rh. M. Hatfield, seryice man- 
ager. 

E. J. McMullen delivered a lec- 
ture on the Olds chassis that was 
illustfated. and talks were also 
made by W. B. Rice and P. C. De 
Barry of the sales promotion de- 
‘partment. 

Special features of the afternoon 
were a talk by William Blees and 
the showing of motion pictures. 
Mr. Blees explained to the meeting 
the operation of the new 6 per cent. 
certificate premium plan inaugu- 
rated by the sales department 
under the supervision of Mr. Blees, | 
who holds the copyright. They 
motion*picture, shown for the first 
time, gave a vivid presentation of 
the manufacture of the Oldsmobile 
and showed a@ road demonstration. | 

The dealers gathered again at! 
6.30 in the Grand Ballroom of the 
La Salle for the annual banquet to 
western dealers. The attendance 
was slightly larger, as it somehow 
almost always is at banquets, and 
the enthusiasm continued. 

Mr. Eddins was again in the 
chair. At the speakers’ table with 
him were I: J. Reuter, president 

end general manager Olds Motor 

Works; H. S. Wier, assistant gen- 
eral sales manager, and E. F. 
Glenny, territory supervisor. 


MAKES BUFFALO: 
~ RUBBER CENTER 


Gutta Percha Co. Under 
Hewitt Control 








merger of the financial 
interests of the Hewitt Rub- 
ber Company with the Gutta 
Percha and Rubber Manufac- 
turing Company of New York 
and Brooklyn, as announced | 
in yesterday’s issue of the Au-' 
tomotive Daily News brings! 
Buffalo to the fore as a lead-! 
ing rubber center for the; 
manufacturing activities of 
the combined companies will 


be centered in this city. 

The other large rubber 
panies here are Dunlop and 
Tucker Rubber Company. 

Among the products of the 
Gutta Percha and Rubber Manu- 
facturing Company is the well 
known Maltese Cross fire ltrose, a 
standard in many municipal de- 
partments. The company also 
holds valuable rubber products 
patents, all of which. now come 
under control of the Hewitt Com- 
pany. 

Many of its specialties are also 
used by large mining, steel and oil 
co’ }panies, a field in which it has 
b £n competitive with the Hewitt 
Company. 

The Gutta Percha and Rubber 
Manufacturing Company is a 
$1,000,000 concern, and its acquisi- 
tion by Mr. Kelly and Frank D. 
Springer, vice-president of the 
Hewitt Company, who together 
purchased Hewitt’ control from the 
Hewitt estate last spring, is in line 
with a policy of expansion de- 
termined upon. at that time and 
just brought to a successful con- 
clusion. 





com- 
the 





‘> 








Ensemble View of Automobile Salon, 
Drake Hotel, Chicago 











AUTO-LITE CORP. 


ENJOYED BIG YEAR 


January Shows Further 
Gains; Work on New 
Plant Rushed 


Toledo, Feb. 3 


| 





.—The Electric| 


Pulcher Speaks 
To Federal Men 


Chicago, Feb. %.—Among to- 
night’s show activities was a ban- 
quet of the Federal Motor Truck 
organization held in the Congress 
Hotel, at which more than 100 
dealers and distributors handling 
Federal trucks foregathered. 

R. H. Cooper, advertising man- 
ager of the Federal Motor Truck 


ic 
Auto-Lite Corporation predicts that] COMpany, acted as master of cere- 
1996 will be one- | Monies and his lively sallies lent 


third to one-half 
greater in produc- 
tion than the year 
1925. 

January closed 
with a large gain 
in business over 
the same month 
a year 

a ules are being 

planned for big 

C. O, Minigey increases right 
through -the year. 

The twelve months of 1925 were 
by far most suceessful in the history 
of the Auto-Lite, C. O. Miniger an- 
nounced. The business outlook for 
1926 is so good that work will prob- 
ably be rushed ahead of the planned 
program on the erection of a huge, 
new, four-story addition tothe Auto- 
Lite’s plant at Toledo. The structure 
with equipment will run close to 
expenditure of $1,000,000. 

When completed it will greatly in- 
crease the manufacturing efficiency 
of the Auto-Lite corporation, in ad- 
dition to taking care of the increased 
output of the coming year, neces- 
sitated by a greatly increased num- 
ber of machines using Auto-Lite 
equipment. All in all every indica- 
tion points to 1926 as the banner 
year in the history of the company. 


Chandler Motor Co. 
Has Dealer Dinner 


Chicago, Feb. 3.—The Chandler 
Motor Car Company tonight gave 
a get-together dinner for its deal- 
ers and, distributors, 300 of whom 
were present. 

Thomas J. Hay, Chicago Chan- 
dler distributor, presided and wel- 
comed the dealers with words of 
cheer for 1926. He introduced 
George M. Graham, vice-president 
of the Chandler Company, who was 
the speaker of the evening. Graham 
gave the dealers some straight talk 
on business conditions and the 
reasons why this should be the 
greatest automotive year in his- 
tory. 

Chandler also spoke as did Harri- 
son Goldsmith, Western sales man- 
ager of Cleveland. At the speakers’ 
table were Samuel Regar, treasurer 
of the company; R. B. Nettelton, 
Western sales manager; Sid Black, 
vice-president- of Cleveland; J. V. 
Whitbeck, C. F. Benson and other 
officials. “ 
BROWN REGAINING HEALTH 

Spartanburg, S. C., Feb. 3.—J. 
J. Brown of the Bell-Brown Motor 
Company, local Oldsmobile dealer, 
has been seriously ill at his home 
for more than a week. However, 
he is said to be improving and is 
expected back on the job within 
the next few days. 


9 
o 


ago and! 
production sched-! 


! 


| 


an| 





spice to the occasion. 

Talks were made by M. lL. Pul- 
cher,* president of the company, 
and F, L. Pierce, vice-president, in 
which the outlook for 1926 and 
some of the company’s plans were 
touched on. 


ILLINOIS JOBBERS WILL 
HEAR A. E. A. OFFICIALS 


Springfield, DL, Feb. 3.—Job- 


bers identified with the Central 


Illinois Automotive Equipment 
Associatione will meet here Sat- 
urday, February 6, in a group 
meeting. The object is the de 


i dar 


Nordyke & Marmon 
_ Changes Its Name 


ry 
o. 


| 
| 
| 


| Indianapolis, Ind., Feb. —Un- 
filed 


! secretary of state, the name of the 


articles here with the 


Nordyke and Marmon Company is 
|changed to the Marmon Motor Car 
|Company. The change is a step in 
the expansion program adopted two 
years ago, wheneG. M. Williams be- 
came president of the concern. 

Officers of the new company re- 
main the same as those of the Nor- 
dyke and Marmon Company, with 
Mr. Williams as president and W. 
C. Marmon chairman of the board 
of directors. The company owns 
and operates two subsidiary com- 
panies, the Marmon Automobile 
'Company of New York, Inc., and 
the Marmon-Qetroit Company. Ac- 
cording to Mr. Williams, the Mar- 
}mon Motor Car Company is mak- 
jing an auspicious beginning under 
|}its new name. Last year’s produc- 
|tion was the largest in the history 
| of Marmon and present orders on 
jhand, combined with a conservative 
analysis of the demand, indicate 
jthat’sales during the next twelve | 
|months will show 20 per cent. | 
lentn, 

It also is announced by the com- | 
pany that European offices under | 
the direction of W. L. Nicall have 
been opened at 63 Champs Elysees, 
Paris. 

A supply depot has been estab- 
lished at Antwerp to care for the 
demand in Germany, Switzerland, 
Norway. Sweden and Denmark and 
other markets include Australia, 
the Philippines, Mexico, Cuba and 
nearly all of the metropolitan 
points in Latin America, 








a 


velopment of the “‘Ask 'em to Buy,” 
and the “Show 'em and Sell 'em” 
campaigns that the association 
has been conducting for some time. 

Arthur Mogge, merchandising 
director of the association, and 
Charles Hodgson, secretary and 
sales manager of the Weaver 
Manufacturing Company of this 
city, will deliver the principal ad- 
dresses. It is expected that 100 
salesmen will be aqong those in 





FRANKLIN HOLDS 
DEALER SESSION 


Entire Western Half of 
Country Represented 
At Meeting 


Chicago, Feb. 3.—One hundred 
and fifty dealers, representing the 
entire Western half of the United 
States, gathered at the Dgake Hotel 
today for a conference and luncheon 
sponsored by the Franklin Automo- 
tive Company. Dealers from as far 
South as Dallas and from as far 
West as Seattle attended. 

The conference was called for 11 
a. m., and took the form of a 
round-table discussion by salesmen 
and dealers. Unique sales plans 
and new methods for overcoming 
saies resistance were batted around 
the room with vigor. At the 
luncheon G. D. Burrus of the Na- 
tional Automobile Dealers’ Associa- 
tion was the only speaker. His talk 
dealt with many of the problems 
common to the lot of men selling 
cars. 

The Franklin Butler Company, 
Chicago and Cook county distribu- 
tor, is putting on a banquet at the 
Palmer House in the evening, which 
is to be followed by a theater party. 
At noon the Franklin Butler Com- 
pany gave a luncheon at the Drake 
for all Franklin workers. 


DEVIL’S LAKE, N. D., TO 
HAVE $50,000 AUTO SHOW 


Devils Lake, N. D., Feb. 3.—A 
$50,000 automobile show is assured 
for Devils Lake the second week 
in February. Ten dealers, each of 
whom is a district distributor for a 
manufacturer, the ten handling a 
total of sixteen makes of cars, will 
enter the show, each dealer having 
two or three cars exhibited. Ac- 
cessories and radio sets and equip- 
ments will be included in the show- 
ing. C. S. McCulloch is chairman 
of the committee making the ar- 
rangements, with Roy Barrickman 





attendance. 








and Reuben Marshall assisting him. 


for Economical Transportation 





‘‘—Every Change a Real Improvement 








MACON, GEORGIA 
“You have fully justified slogan economical 


transportation 
Chevrolet. 


in the 1926 





Improved 


It is positively the most attrac- 


tive, comfortable and dependable low priced 
car on the.road today. The response of 


motor to accelerator is wonderful. 


change is 


real improvement.” 


Every 


SOLOMON MOTOR COMPANY 


This is No. 1 of a series of telegraphic 


reports 


on the _ reception 


of 


the - 


Improved Chevrolet by dealers and public. 


CHEVROLET MOTOR COMPANY, DETROIT, MICH. 
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Division of General Motors 
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DO YOU WANT 
-MORE DEALERS? 











Here’s t 
he STEWART MoTorR CORPORATION 
Paper and the Paar 2 


PPARO Presidere 
ANT. Vice ree 


Advertisement : Ts, a eee 
that secured them Pa 
for Stewart . 


Mr. He Ac Tarantous, 
4utomotive Daily Hews, 
/ 1926 Broadway, 


po York, N.Y. 
Dear Sir: 
We think it only fair that wa should inform 


you of the success of our advertising in the Automotive 
Deily News during the New York Automobile Show. 








Jer Every Br z 4s you probably know, we concentrated all our 
advertising copy in Antomotive Daily News during the show, ) 
to attract dealers and others to ovr exhibit at the Commodore 
Hotel, to see our new #-ton speed truck nemed "Buddy" Stewart. 





A National Newsporer 


We closed more new deslers, received a greeter 
number of actual shipping orders and got in touch with more 
dealer prospects than at any previous Hew York Show and we 
cannot help but feel that advertising in your publication made 
this possibles 


3 Under separate cover, we are mailing you order, 
for advertising during the Chicago Show end feel confident thct 
your peper will draw as well for us in Chicago cs it did in 
New York. 


Very truly yours, 





STEWART 


RGHstch ;RF 








Only a Daily Paper brings 
Immediate Returns in Dollars 
and Cents—Only the Automotive 
Daily News can and will do it in 
the Automotive field. 
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MOON ADDS TO 
LOOKS OF CAR 


Body Refinements Give 
Better Lines to 
1926 Models 


Chicago, Feb. 3.—Moon has sev- 
eral attractive models on view in 
its booth at the show. 
mechanical refinements have been 
made, but, on the whole, such 
changes as are noted have to do 
more with appeardnce than with 
performance. 


The shape of the radiator shell 
has been improved by deepening 
the radiator so that both the shell 
and the radiator have a much 
better appearance. The fenders 
have a deeper crown and an in- 
crease of 1 inch in width, while the 
substitutiion of molding for the 
raised center panel has added 
Much to the appearance of the 
fenders. The front fenders are 
made much’ longer and with a 
longer and more graceful sweep, 
which lends a European effect to 
the fenders. 

The running board is much 
ghorter and wider, necessitated by 
the change in the fender length. 
All chassis sheet metal has been 
redesigned and a gas tank cover 
has Been added which conceals the 
gasoline tank and the rear frame 


Some minor 





horns, giving a much neater ap- 
pearance to the rear of the car. 
Moldings have been entirely 
eliminated on all the roadster 
models, which gives the car a dis- 
tinctive European effect, one 
which in so far as is known, has 
never before been adopted by pro- 
duction car manufacturers. This 
effect is achieved by offsetting the 
body panels at approximately the 
same location formerly occupied by 
a molding. This offset eventually 
works itself over the cowl 
hood and forms an 





and | 
arrowhead, proved cars being exhibited, but the 


Chicago Dealers 
Stage Ford Exhibit 


Chicago, Feb. 3.—Chicago Ford 
dealers are presenting a special 
Auto Show week display of Ford 
cars in the spacious showrooms of 
the Greer Building, adjoining the 
Coliseum. 


Not only are the standard im- 


with its apex at the rear end of |trim lines of some of the types are 


the radiator shell... The 


-however, is not terminated abruptly 


at this point, but spreads out into 
a three-quarter inch molding, run- 
ning down the front edge of the 


“hood, thus giving a neat and dis- 


tinctive appearance at this point. 

The upper portion forming the 
offset panel is given a darker color 
ef two-tone color combination, 
while a contrasting stripe is ap- 
plied at the meeting point of the 
two colors. 

The body of the Moon. roadster 
for 1926 is roomier both in the 
front an@in the rear compartments, 
and numerous refinements, such 
as an entirely removable top, have 
In general, the other models are 
been incorporated in this roadster. 
being changed to conform in 
thought with the roadster models. 


$7,000 BLAZE AT GARAGE 

Portia, Ark., Feb. 3.—Fire has 
destroyed the Casper Garage here 
at a loss of $7,000. A filling sta- 
tion and nine automobiles also 
were destroyed. 








CAM and 


STEERING GEARS 


are standard equipment on 
more makes of cars, buses 
and trucks than any other 
géar... and every month 
brings new customers. The 
‘world demands easier steer- 
ing and less road shock. 


LEVER 








Ross supplies it. 


Ross Gear & Tool Co., Lafayette, Ind. 


{ Coliseum ~Space 91} 


arrow, | enhanced by 








such new appoint- 
ments as brightly colored wire 
wheels, nickeled bumpers, wind- 
shield wings, automatic windshield 
wipers, top boot and gypsy cur- 
tains. os 
In these Ford cars are incorpo- 
rated improvements in body design 
and construction and chassis re- 
finements more pronounced than 
any made in the history of the 
model T chassis. Although thou- 
sands of these improved cars are 


,rations, William Cotter; 





ANNUAL FLINT AUTO SHOW 
ANNOUNCED FOR FEB. 10-14 


Flint, Mich., Feb. 3.—The annual 
Flint automobile show will be held 
February 10 to 14 inclusive in a 
wing of the new factory of the 
Flint Motor Company, the Flint 
Automobile Dealers Association has 
announced. More space will be 
available for the annual exhibit 
than ever before. 

The show committees follow:— 
General chairmen, George McVan- 
nel, George Simmons and William 
Abbey; entertainment, Ed Graham; 
publicity, Arthur Johnston and} 
James Rice; accessories, Dallas 
Marshall; building and space, F. J. 
Leach and Ralph Workman; deco- 
tickets, W. 
Finley and Ray Ford. 





in operation all over the country at 
the preent time, there are still 
many persons who have not had 
opportunity to view the entire line 





and inspect them in detail. 





Auto Sales Corp. 
Net Is $97,520 


New York, Feb. 3.—The report — 
of the Auto Sales Corporation for 
the year ended December 31, 1925, 
shows net income of $97,520 after 
charges and Federal taxes equiva- 
lent to $1.68 a share on $2,886,614 
outstanding preferred stock. Thig 
compares with $62,082, or $1.07 a 
share on preferred in 1924.- The 
income account for 1925 compareg 
as follows:— 

1924 
$125,032 

33,624 


1925 
Oper. profit... $112,362 
Other income. 33,752 





$158,656 
89,974 
6,600 

i esenenttine 
$62,082 


02,088 


Total income $146,104 
Other charges. 18,939 
Fed. tax res.. 29,645 

$97,520 

93,772 


Net income ° 
Pfd. divs..... 





Surplus .... $3,748 





Again— 


ELCAR says, “Compare!” 


SPACE 49 


Coliseum 


As in 1925, when ELCAR challenged the world 
to equal the value offered by the ELCAR Eight- 
in-Line, ELCAR in 1926 will rely upon the com 
parison-guided judgment of motor car buyers, 
rather than upon the effect of its claims alone. — 


Do this: Compare ELCAR, on paper or on the 
road, with any eight (in-line), remembering 
that ELCAR assures, for 1926, these: 5 to 25 
miles an hour in 6 seconds flat; 10 to 60 miles an 


hour in 22 seconds flat; 


60 miles an hour, hour 


after hour—7o miles an hour when you want it; 


the famous Lycoming 
complete Swan System 


8-in-Line motor; the 
(carburetor and manix 


fold); hydraulic 4-wheel brakes; balloon tires; 
“Instant” chassis lubrication; 127 to 132 inch 
wheel bases; startling new bodies in two-tone 


Murcote finishes. 


You'll be pretty sure to find that the other 
eight-in-line you are thinking of either: Costs 


more than ELCAR yet 


does not offer corre- 


spondingly more; costs about as much as 
ELCAR yet does not offer as much; costs less 
than ELCAR yet does not offer enough to jus- 


tify the saving. On that 


basis, would you rather 


sell ELCAR, or the other car? 


See this great car at the ELCAR space today, 
and talk with factory executives there. 


Elear Motor Company 
Elkhart, 


Builders of Fine Vehicles Since 1873. 


Indiana 
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Rockford, IL, Feb. 3.—While 
70 per cent. of local automobile 
dealers pay their salesmen 
straight commission, there are 
several successful dealers who 
believe in the salary basis. How- 
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Improving the Product 
ROBABLY no other industry in history ever has paid so 
much attention to and spent so much time and money 


in improving its product as the American automotive indus- 
tria] unit. This applies not only to the manufacturers of! 
motor cars and trucks, but also to the makers of equipment, 


such as batteries, tires, etc. 

Most of us can remember when the average life ofa 
car was only two or three years. This meant that any —_ 
desiring to keep on motoring had to replace his vehicle after | 


a couple of years’ use. Rather soft for the manufacturers, 
but those far-sighted gentlemen were not content to let the 
situation rest. They spent money and brains to increase the! 
life of the cars they sold, and the result is that today the 
average life is somewhere around seven years. 

Not many years ago the average life of a battery was not 
more than twelve months. Today it takes positive abuse to 
kill a battery in less than twenty months. 

Not many years ago the average mileage to be 
got from a tire did not exceed 4,000 miles, and most 
of us can remember when we were perfectly satis- 
fied to get 2,000 miles from a set of tires. Were the 
tire makers satisfied with this condition, which 
meant frequent renewals and apparently more 
money in their pockets? They were not. They kept 
on experimenting and improving until they pro- 
duced the cord tire, which doubled the average 
mileage, so that today it is a poor tire that will not 
give eight or ten thousand miles of travel. 

It might seem as if automotive manufacturers had baen | 
deliberately trying to work themselves out of a job. That} 
might be the first reaction to such rapid and far-reaching | 
improvement of a product, but careful analysis discloses the 
fallacy of any such assumption. The fact-is that every 
improvement evolved lowers the cost of motoring, and conse- | 
quently enlarges the field of legitimate prospects and} 
decreases sales resistance. There are-millions of people in 
this country running motor vehicles who would not be able 
to do so if the life of a car were only two or three years 
and if tires gave only two or three thousand miles of service. 

So, by every count, the policy of improvement is the | 
true conomic high road, but it took the automotive industry | 
to realize the ultimate facts in the case. 








They Work for It 


HY do the automobile merchants in many a city 
constitute the most prosperous trade-group in the com- 
munity? The answer is: They work for it. 

Retail shows are the best evidence of this. Supplement- | 
ing the two big national shows every’ year there are 
hundreds of retail shows organized by local .dealer associa- 
tions and accomplishing the same good for their community 
that is brought about by the national events on a larger scale.; 

These retail shows mean hard work, careful 
planning, the investment of merchants’ capital and 
a spirit of co-operation. All these things require 
poe common. sense-and much time on the part 

of the persons interested. 

In most cities the automobile show is the only co- 
operative merchandise exhibit of the year. The automobile 
merchants have learned that by working hard and working 
together they achieve success. 










, 





In Berlin taxicab operators carry a standard meter, 
but are divided into classes according to the size and luxury 
of their vehicles, the first class being allowed to charge full 
indicated charge, the second 75 per cent. and the third 50 
per cent. of the charge. What endless possibilities this opens 
up for our American cities. 





ever, there is no uniform stand- 
ard of paying retail salesmen 
here, and cach dealer seems to 
have a divergent view on _ the 
matter of paying salesmen. 

“We have tried out all meth- 
ods,” says R. A. Herrington of the 
HKeyt-Herrington Auto Vem pany: 
Dodge Brothers distributor, “and 
{the most successful plan is to pay 
the men a straght salary and 
commission. The salary and com- 
mission are approximately 5 per 
cent. of the salesman’s deals. We 
believe that the salesman’s cer- 
tainty of receiving a definite sum 
each week is going to make him 
feel sure of himself, and, with the 
additional comm ’ssion to work for, 
he is not going to lie down or the 
job. 

“We have the advantage of 
being able to at all times govern 
the actions of our men. We 

can set the -hours of his labor, 
and direct them with the knowl- 
edge that they are working for 
us and not for themselves. Every 
month we conduct a sales con- 
test. Each man must sell two 
used cars to qualify. Then we 
award points for cars sold, and 
give additional points for sales 
made on models on which we 
are long. 
“Each salesman has a thirty-day 
exclusive coverage on prospects. 
At the end of that period, unless 





he can show us constructive 
progress, that prospect is auto- 
matically given to another member 
of the staff.”’ 


Cc. W. Williams, local Paige and 
Jewett dealer, gives his men a 
small drawing account of $25 


weekly and a commission on sales. 

“This drawing account is . just 
enough for the man™ ‘to get ky on, 
and he must get out and hustle for 
his commissions in order to make 
any money. z 

“Our salesmen are given sixty 
days’ exclusive use of a prospect 
and they must report on that pros- 
pect every fifteen days. We give a 
$50 bonus to the leading salesman 
every month and special induce- 
ments from: time tg time to move 
special models or used cars we are 
having a hard time to move. 

“I tell our men to go anywhere 
in the city. The sky is the limit. 
And I wish that dealers could op- 
erate on the same basis and make 
their sales any place on the map. 
I believe that this would stimulate 
a lot of sales staffs.’ 

On the other hand, J. S. 
Holmes, manager of the Reo 
Rockford Auto Company, sticks 
to the straight commission basis 
of paying his men. “This is the 
only method,” he says, “we have 
found satisfactory to keep men 
on their toes at all times. Twice 
a year we put on a sales contest 
and offer prizes to the men sell- 
ing the most cars in dollars and 
cents. i 

“Recently I have talked with our 
sales staff informally on the plan 
of not giving any salesman exclu- 


sive use of a prospect. Naturally 
such a plan, if it worked out ideally, 
would keep each man in closer 
touch with his prospect, knowing 
that unless he closed with him an- 
other salesman would. Strange to 
Say, perhaps, the men seemed to 
like this idea. If we inaugurated 
this plan we would give the sales- ~ 
man who developed the prospect, 
but did not close the saje, a 30-70 
break on the commission.” 

Other local dealers pay only a 
commission to their men, and while 
a few believe that this is the best 
plan, many dealers are searching 
for.a more efficient method if one 
can be found. 

HAVE SPANISH SETTING 

Pasadena, Cal., Feb. 3.—The new 
automobile building of Plank 
Brothers, Oakland dealers, at 294 
West Colorado St., is built of brick 
in Spanish style. 














Van Metal Wheels, in- 
cluding the new dual 
pneumatic type, will be 
on show at the Congress’ 
Hotel, Chicago, in L. L. 
Kinstler’ 8 room. All in- 
pe are invited to 
call, ‘ 


Van Metal Wheel-Division 
Erie Malleab'e fron Co. 
Erie, Pe. 


VAN WHEEL CORPORATION 
Oneida, N. Y. 












































































































































































































































DESTINED TO BECOME THE 
STANDARD OF TIRE-RIMS 


Roffmann Collapsible Rim is the one out- 
standing development in tire-rims 
since the birth of the industry 


THE RIM THAT ELIMINATES THE 


DREAD OF TIRE 


THE sight of a man struggling with the 

task of removing a rim is bound to be- 
come as uncommon as the forlorn driver 
attired with duster and goggles grimly 
engaged in cranking his car. 


While motor car progress has been going 
forward, tire-rim development has been 
at a standstill—except for the intensive 
research work and engineering skill that 
preceded the introduction of Roffmann 
Collapsible Rims to the world at large. 


- Roffmann Rims are Ready! They 
are not new, in one sense, because 
they have been tried and proven, 
used and put to every practical 
test. They are still new in mer- 
chandising opportunities. 

The demand is 


market is there. 
tremendous. 


- For further 


ROFFMANN RIM 


Faetery, 














details, 
discounts, etc., write or wire 


Erie Bldg., Cleveland, O. 
Toledo, 





CHANGING ° 


The 


prices, 


CORPORATION 


Ohie 
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Another Thompson 


Factory Branch 


Cleveland, Feb. 3.— Establish- 

ment of a factory branch and ware- 

house in Califor- 

nia, the second of 

a chain of five to 

be located across 

the country, is an- 

nounced by E. G. 

Thompson,  vice- 

president and gen- 

eral manager of 

Thompson Prod- 

ucts, Inc., Cleve- 

land. H. C. Craw- 

ae treasurer, 

E. G. Thompson £ returned to 

Cleveland from ben ‘Sinnsen where 

he completed the working arrange- 

ments of the branch, located in that 
city at 139-141 Fremont St. 

The rew warehouse is now oper- 
ating with a complete stock of 
Thompson Products, including 
valves, king bolts, tie rod. bolts, 
spring bolts, bushings and starting 
cranks, All jobbers in the Pacific 
territory are serviced direct from the 
branch warehouse. 

Five’ cities, principal distributing 
points, were selected by Mr: Thomp- 
son as locations for factory branches 
during a three months trip of inves- 
tigation last summer. A Chicago 
branch was established first. With 
distribution comparatively well es- 
tablished in territories east of the 
‘Rockies,- it was 
decided to start 
the San Francisco 
branch next. 
Other branches 
will follow during 
the .year in New 
York city, Atlanta 
and Kansas City, 
Mr... Thompson 
states. 

Joseph G. St. ~ 
Leger, formerly “ 
with the American Al Viton 
pope Company, will be in charge 

of the San Francisco branch, under 


of Al Vinton, dis- 
trict manager. 


AUBURN, WASH., DEALERS 
PLAN 1926 AUTO SHOW 


Olympia, Wash., Feb. 3.—Auto- 
motive dealers of Auburn are plan- 
holding an automobile 

and Don Gardiner of 
Company, 





ning on 
show soon 
the Gardiner-Chevrolet 
president of the Valley branch of 
the Washington Automotive Trades 
Association, has named a commit- 
tee to plan for the event. 
HOLD BANQUET 
Miami, Fla., Feb. 3—Fifty a 
mobile dealers and out-of-town 
guests were entertained recently at 
a banquet given by the Berner- 
Pease Company, automobile acces- 
sories dealers. There 
imately 300 guests present. 


NEW DISTRIBUTORS 

Seattle, Feb. sallou 
Wright, Seattle and Portland au- 
tomotive jobbers, have just been 
appointed exclusive distributors in 
Idaho,- Washington and Oregon for 
the Berger Manufacturing ~Com- 
pany, Canton, O., makers of Ber- 
loy steel bin equipment. 


uto- 


were_approx- 


& 


3.—B 





|tomol 
jing, 12th Av 
| Street, 








Shop Equipment 


STEVENS REFPACING OUTFIT 














Stevens & Co. of New York is 
marketing a new refacing outfit 
for Ford steering body bushings. 
In commenting upon the outfit, of- 
ficials of “the company claim it 
makes a perfect end fit of the 
bushing at one operation. 

The jig is held in a vise with the 
crank to the righty The operator 
gauges the distance between the 
axle yoke arms, then sets the hand- 
wheel up. until the collar on the 
feed screw just touched the other 
end of the gauge, one end of the 
gauge being against the cutter. He 
then faces off one end to about 





half the distance to the stop screw, 
reverses the 
faces off the other end until the 


handwheel reaches the stop. This| Match 


will make the distance an exact 
fit on the first tryout, according to 
Stevens officials. 

Price, $6. 

Weight, 4% pounds. 


Department Store 
Enters Auto Sales 


Minneapolis, Feb. 3.—The New 
England Furniture and Carpet 
Company has entered the automo- 
bile business, selling Hudson and 
Essex ears. This ig the first retail 
store in the Twin Cities to enter 
the automobilé business. Sales- 
rooms haye been opened on the 
ground floor of the home furnish- 
ing establishment. 

The-company will furnish com- 
plete retailing service of its cars, 
and announces it will offer liberal 
credit terms to buyers in accord- 
ance with practice in the automo- 
tive industry and the company's 
long established credit policy. 

The Twin City Motor Car Com- 
pany, Northwest distributors of 
Hudson-Essex, regards entrance of 
this retail firm in automotive field 
an important and valuable ad- 
fac ctties for distribution. 


as 
dition to 


ENTERTAINMENT FEATURES| 
AT LONGVIEW, WASH., SHOW | 


Olympia, Wash,, Feb. 3.—Long- 
view, Wash., will hold 
in the 


enue 


Sevier 
and H 
March 22 to 
st for five 
eight -piece 
of 
nights a 


pile show 
udson 
from 27. 
ae w will 1: 
Lights As 
wil play every 1 
and on three 
will be held. ; 
Dancing will be one of the en- 
tertainment features in conjunc- 
tion with the show. The show 
be restricted to active dealers with 


d Lys 
orchestra 
ight the show 


sho 


sty le 


sari] 
Will 


an established place of business in|} 


Cowlitz county. ‘An extensive ac- 
cessory exhibit in«connection with 
the display of cars is also planned. 
Each dealer will have at least 
three madels on display. 





8060-Feb. 6—Washington, D. C. 
30-Feb. 6—San Francisco. 
86-Feb. 6—Chicage. 
80-Feb. 6.—Chicago, National Auto Show. 


Tenth Annual 


2-6—Denver, Col. 
2-0—Atlantic City, N. J. 
3-6—Springfieid, Ll. 
' 6-13—Providenee, RK. I 
automobile show. 
6-13—Minneapolix, 
Automobile Show. 
$-12—Schenectady, N. 
8-13—Tolede, Ohie. Automobile Show. 
13-20—Kansas City. Mo. 
14-20—Des Moines, Iowa. 
15-20—Louisville, Ky. 
ianapotts 


16-20—P. Automotive Show, 
20-27— Les a Automobile Show. 

) 31 —Albany, N 
21-28—Omaha. 
24-27—Kurene, 





Automobite She s 


~ 1-2--Soringfield, Il. 





Coming Automotive Events 


JANUARY 


Automobile Show. 


Eleyenth Annual Automobile Salon, Hotel Drake. 


FEBRUARY 


Denver Automobile Dealers’ Association, 
Atlantic City Auto Dealers’ Association, annua! show. 
Seventh Annual Show 

Rhode Isiand Automobile Dealers’ 


Mian. Minneapolis Automobile Trade Association, Northwestern 
Y¥. Annua! Automobile Show. 
Automobile Show. 
Automobile Show. 
Annual Automobile Show. 
Spring: Automobile Show 
Chattanooga Motor Show 
fifteenth annua! 
Y. Avenel A Antemnabilo Show. 
Annual ‘Automobile Show. 


: MARCH 


Illinois Automotive Trade Association, annual 


Pacific Automobile Show. 


annual show. 


Association, annual 
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steering body ‘the | 


| set 
| tive 





| 


its first au-| 


Build- } 


The 


and six 











Pneumatic Mach. 
Announce Changes 


St. Louis, Feb. 3.—John D. Lod- 
wick has been’ promoted to sales 
promotion manager and L. C. 
Blake has been promoted to ad- 
vertising manager. 
Pneumatic Machinery 
here. Walter C. Hecker, 
president of the company, 
nounces, 

The«company producés, among 
other appliances, air compressors 
for 
have a world-wide distribution. 

Both Lodwick and Blake have 
been connected with the company 
for more than f@fteen years. Lod- 
wick has been a traveling salesmaa 
for the company and Blake has 
been a director in the Automotive 
oo eter: A Association of St. Louis. 


LEBANON, PA., DEALERS 
STAGE SHOW IN MARCH 


Company 
vice- 
an- 


Feb: 3.—VWednesday, 
Friday 


It, 12, 


Lebanon, 
Thursday, 
10, 13, 


Trade Association for 
Seventh Annual 
This was decided at a meeting of 
the Automotive Trade Association 
held at Moyer’s Restaurant Fri- 
day evening. 

The shoW committee, comprised 
of George W. ‘Kapp, H. W. Har- 
kins, H. W.’ Miller and C.°'R. 
Patschke, will make all final ar- 
rangements for the show, and’ it 
is expected to be the best ever 
staged in Lebanon. 


of the Curtis, 


tire inflation equipment which: 








and Saturday, | 
have been | 
aside by the Lebanon Automo-.| 
its | 
Automobile Show. | 





|MILLSPAUGH AND IRISH 


IN NEW HEADQUARTERS 


Indianapolis, Ind., Feb. 3.—Of- 
fices of Millspaugh & Irish Cor- 
poration, manufacturer of automo- 
bile and taxicab bodies, have been 
removed to the building formerly 
occupied by the Cole Motor Car 
Company on East Washington. 

‘Two floors of the building have 
been leased from Mrs. J. J. Cole, 


widow @ the motor car manufac- | 
; old W. 


turer, who died in August, 1925. 
The plant of the company .on the 
south side will be maintained. It 
is Operating at capacity in the pro- 
duction of bodies, according to 
Harry B. Millspaugh, president. 

The expansion into additional 
quarters’ was made necessary bv 
the heavier demand, the officials 
claim. 


133,516 Motor Car: 
Seld in Cleveland 


Cleveland, Feb. 3.—Records 
just compiled here by the Cleve- 
fand Antomobile Manufacturers 
and Dealers’ Association show 
that 133,516 automobiles were 
sold in the Cleveland metropoli- ° 
tan area during 1925. The 
records were obtained from the 
files of bills of sale registered 
with the local clerk of courts. 

The report, pointing out that 
there are more than 200 
automobile dealers in 


metropolitan area, declared that 


local manufacturers and parts fac- 
tide of 
prosperity that engulfed the-aute~< 
last, 


tories “also share in the 


mobile industry during the 








retail 
Clevelend’s 


Will Manufacture. 
Bodies for Nash 


Little Rock, Ark., Feb. 3.—The 
Seamon-Dunning Corporation with 
a capital stock of $200,000 has 
been incorporated’ at Pine Blaff 
for the purpose of building auto- 
mobile bodies for Nash cars. In- 
corporators and directors are Har- 
Seamon, Irving Seamon, 
c. A. Dunning. James T. Wilson, 
and A. H. Rowell. C. A. ve 
is president. 

The company has takén over the 
Morgan veneer plant which will be 
remodeled and dry kilns installed 
to cure 2,000,000 feet of Iumber. 
Operations are expected to start 
within ninety days. Bodies. will 
not he made complete, but will be 
shipped knocked down to the Nash | 
factory in Milwaukee. , 





Centre N@ 
of New York's 
eS 


OTICE the number of cars at the show that are equipped 
with the Boyce Moto Meter! An overwhelming ma- 
jority—impressive evidence of its utility, beauty and down- 


right value. 


On the radiator cap the Boyce Moto Meter is.always in the 
driver’s line of vision, always ready with its warning ten to 
fifteen:minutes before trouble -brews under the hood. The 
unfailing sign of the man who is kind to his motor. 

Over 8,000,000 now in use. 


THE MOTO METER CO., Inc., Long Island City, N. Y 
THE MOTO METER COMPANY OF CANADA, Lrd., Hamilton, Oat. 


MoOTOMETEE 


The mame ‘‘Mote Metor”’ is the registered trade-mark and the exclusive property of this Company 











Me Os BI 


= emirate seaetentni 


220 el toe + 


vee . Neweure vee 


a 





AUTOMOTIVE DAILY NEWS,’ THURSDAY, FEBRUARY 4, 1926 








BRITAIN GIRDS 
FOR CAR TRADE 


English Builders Plan 
Aggressive Foreign 
| Policy 








London,: Feb. 3. (U. T. P, S.).— 
Though America; with her enor- 
mous export. of automotive vehi- 
cles, dwarfs: the efforts of the. 
British industry, the latter only 


taking fifth place in the ranks of 
exporting cotintries, well ‘after thé 
United States, France and Italy, 
yet, curiously enough, Great 


Britain exports a larger propor-| 


tion of her total production than 
the United Statés does, though the 
said production represents only 
about 4 per cent. of that of the 
American industry. 

Nevertheless, since the reimpo- 
sition of the McKenna duties last 
summer, signs have not been want- 
ing that Britain has commenced 
to forge ahead as an exporter. For 
the first time on record she has 
during the last’ few months be- 
come a creditor in her foreign 
automobile trade. The import of 
foreign cars has increased, but the 
export has risen in a marked man- 
mer, with the result that the trade 
balance has been in Britain's favor. 

British automobile manufactur- 
ers are bound to consider the dif- 
ferent overseas’ countries within 
the empire ‘aS being intended to 
supply a large absorptive market 
for their products, one. capable of 
continual expansion, just in the 
game way as the American manu- 
facturer looks at present on his 
home one. The saturation point— 
if there be such; a thing—in these 
partially developed dominions will 
not be reached for very many 
years. At present the empire takes 
-about 80 percent. of the: total 
export of British automotive ve- 
hicles. ‘ei 

The market that holds out 
most promise for the British 
manufacturer is certainly Aus- 
tralia, which even now is far and 
away the best customer for Brit- 
ish automotive vehicles, taking 
nearly one-third of the total ex- 
port of touring cars and over half 
of the chassis export, though 
showing a considerably lower de- 
mand dor freight transport ve- 
hicles and buses. 


It is in Australia that the first 
big export push of the British 
manufacturer will be made. He 


has shed his one-time illusion-that 
foreign buyers should accept what 
he thinks they want, not what they 
know they need. He has so far 
been at 
with American 
cause his production is 
becoming big enough to 
working costs sufficiently 
him to quote com petl- 
tive prices, while his models have | 
not been suited for Australian con- 
ditions. The method of taxation in 
Britain, based on horse power rat- 


manufacturers be- 
only now 

reduce 
to allow 


reasonably 


ing, has foreed the. manufacturers 
to conecntrate on lower-powered 
models, and first-class roads haye 
popularized types of cars that could 
not possibly have a sale in Aus- 
tralia. 


~ 

It is true that he has had the ad- 
vantage of the preference that the 
Australian buyer gives a British car 


ff he can get equal performance 
and a nearly competitive price. 
Then, the British manufacturer has 


that 
in- 


advantage 
considerably 


also had a fiscal 
will shortly be 


creased. When the new tariff goes 

into force the British-made chass's 

will enter the country at a duty 

1214 per cent. less than the Amer- 

fcan, while, if unassembled, it will 

be admitted duty free, against a 
per cent. 


fevy of 124% 


on the f. o. 


ui NEW MARK... 


Z2BAO West Soh Sescer: 
AUTOMOTIVE -ADVERTISING 





a disadvantage compared 





LATEST MONTHLY 





NEW CAR |] 








The monthly registration figures presented herewith are compiled by 





R, L. Polk Company, Detroit, Michi 


Except where noted the figures aré those 


















































































































































































































































































































































| 
;}to capture 





and may be expected to endeavor 
a share of the business 
American hands by open- 
works in Australia where the 
promt of imported chassis for 
| the oduction at competitive 
| prices aa models with high clear- 
ances, proper tracking and consid- 
erable reserves of power will be 
undertaken, 


MANKATO AUTO SHOW 
PLANNED FOR FEB. 23-26 


now in 


To Open New Territory 


[ 2a Ky., Feb. 3.—J. H. Wombwell, head of 
Wombell Automotive Parts Company of this city, has 
developed an effective system of opening up new territory. 
He explains in the following way how he first cultivates it 
with mail advertising and then apportions it to new and 


old salesmen. 
“In planning our direct-¥¥?-mail 
advertising, which is the only kind 


from him to partially support the 
new man. Then I give enough /of 


that we do, we make it a rule to. the new territory that I am about 
Minneapolis, Feb. 3.—The Man- not only cover the counties which to open-to the new man so that 
kato automobile show will be held are covered by our men, but we he has a worth while section to 
February 23 to 26, according to Al also cover quite’ an adjacent terri- travel. To the old man from whom 
= , EDL fa = SRE tory where our men do not travel, ’ T took part of the old territory I 
. Krost, president. fhe associa- axah “ Ree pa ¥ rive a section of the new territory 

: : ea ze . says Wombwell. Naturally oui 4 
tion sponsoring the exposition in- sie ‘ sufficiently large to give him a 
- . ‘ ne . advertising helps our men get busi- , eee 5 . 
cludes these niembers: Clements nent in’ the tetriters in which they worth while section to travel. By 
Auto Company, -Kammerer-Che- <e : wmory : A doing that I give the new man 


work. At the same time it brings 
in direct to the house business from 


ney, Inc.; C.°-W. & W, H. Eckman, enough so that he is sure of a fair 











Hildebrand Auto Company, C. A. iia diitte hak wie te teh volume of business from a territory 

A — “ “~~ . or j our 10t - . 5 

| Lew is, Inc.; Lloyd-Scott Auto Com- ppt Thi nae Pleyel that has been fairly well worked 

|pany, Stolz-Nash Company, Nelson mt ° om business is just ve a ind organized. That puts pep and 
R : . aw usiness. some c« 2S 2 : : : 

Motors, Powell Auto Company, pu aig P a. FOms punties = tne heart into him to go out and line 

Oakland-Perrin Company and the course of a year it runs to quit€ 1 uy the prospects in the other terri- 

Mankato Overland Company. Rob- Boers while in other counties ~ tory, or at least, in the new terri- 

lert P.! Baker is show manager. doesn t run so high. Taken all tory. The older man still has a 

a ew ———= together in the course of twelve’ good slice of his old territory and 

months it is quite a sizable sales jig assured of more than a worth 

volume. while volume of business. In addi- 

“IT carefully watch this business tion he has a new section to de- 


counties outside of our 
territory and 


from the 
, traveled 


velop. 


whenever “In opening up a new territory 


ay ry there is sufficient volume from one I lay it out and divide it up so 
me or more counties to warrant me that the new part is covered about 

Nica York tCcity putting a new man there to loek once a month whereas my men 
after it I hop to it and do it. And cover their regular territory twice 

here is the way I do it. amonth. That makes a man work 

“With the consent of the man in old territory more than in new 

covering the adjacent territory I so that he won't become discour- 

take enough of his territoryeaway aged. There isn't anything worse 


— 
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site nieteeamcere ace cia; a ee Uses Mails ELECT SCHWARZ HEAD .~DO 
ing the Aastralian market closely, 3 


3.—Frank C. 
Belt Company 





of Milwaukee, motorized equipment apeka 
manufacturer, has been succeeded largest } 
as head of the Milwaukee Employ- here wi 
ment Managers’ Association by close F‘ 
Fred Schwarz. Mr. Dana, the re- the off. 
tiring president, will continue to 
serve as a director of the organi- Chevrole 
zation. Spokane 
- annie merce f¢ 
for a salesman on the road than The f 
working new territory. This plan dng exhi 
of mine is opening up new-territory od = : 
cuts the possibilities of the sales- Wells 
man becoming discouraged down rolet; R 
to a minimum and that is about and G 
all that can be done. Brother: 
“It may seem hard on the old 
men but I have never found one trickle 
who had any objection to it. They Federal. 
always feel that a little change is Motor 
a good thing for them from time Cleyelan 
to time. And in addition many fee] 
that the new territory that is given Chepete: 
to them may hold greater possi- Nationa 
bilities than the section of the old Beeson 
that was taken away from them. din; T 
In all events they are always more Overlan 
than willing for the redivision of Motor 
the territory. Blackwe 
“Whenever add a new man mon, G: 
and travel new territory braneh Claire; 
out and add some more coun‘’+s Hudson 
where I advertise by direct by mail & Serv 
literature In that way I keep up son an 
a steady spreading out precess so Compan 
that I am always ready to broaden rows, I 
out and increase the size. of my pokane 
bus:ness. It is simply a question of [res aq 
waiting until some counties show UpP - 
enough sales volume to make me ¥ranklit 
feel that it would be worth while |. Spokane 
to travel a man in those covnties,”* Davis. 
e . 
- j 
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\R REGISTRATION STATISTICS 














res aré those of December, 1925. 


In the cases of Nevada, New Jersey and Tennessee, rgistration figures 










































































































































































































































































































































































pods are not, available at this time. 
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except the metropolitan district. 








Spokane Show to 
Be Its Largest 


Se ti 
4 ‘Spokane, Wash., Feb. 3.—The 
d largest automobile show ever held 
l= here will open February 15 and 
v elose February 20 as a result of 
= the offering of the new Wells 
°% Chevrolet Company building to the 
Spokane Auto Chamber of Com- 
oa, merce for the holding of the show. 
n The following firms are arrang- 
mn dng exhibits:— 
4 Wells Chevrolet Company, Chev- 
n rolet; Riegel Brothers, Dodge cars 
it and ‘Graham trucks; Wallace 
Brothers, Studebaker; March 
. Striekle Company, Star, Durant and 
y Federal-Knight trucks; McIntosh 
is Motor Company, Chandler and 
€ Cleyeland; Logan-Grant Company, 
* Chrysler; Universal Auto Company, 
National Motor Company, and 
a Beeson Brothers, Ford and Lin- 
1. @Jin; Transport Motor Company, 
'e Overland, Willys-Knight; Johnson 
f Motor Company, Oldsmobile; 
Blackwell Motor Company, Mar- 
n mon, Gardner, Reo and Wills Ste. 
h Claire; John Doran Company, 
s Hudson and Essex: Trenary Sales 
il & Service, Inc., Packard, Hud- 
p gon and Essex; Eldridge Buick 
ts) Company, Buick: 3ellinger-Bur- 
n rows, Inc., Oakland ande Pontiac; 
y pokane Nash Motor Company, 
yf [res and Ajax; Ahrens & Ahrens, 
Ww upp -and Cadillac; MHalstead- 
e Franklin Company, Franklin; 
je. *.; Spokane Auto Company, Flint and 


Davis, 


LOGAN COUNTY DEALERS 
TO HOLD SHOW EARLIER 


Logan, W. Va., 3.—The 
Logan County Automobile Dealers’ 
Association decided at its annual 
meeting to hold the annual auto- 
mobile show at the armory here 
during the week of February 15- 
20, two weeks earlier than in the 
past. Z 

The 





Feb. 


advance in the date was 


greed upon on account of the im-- 


proved road conditions throughout 
this section. The exhibit this year 
will be more elaborate in all its 
appointments than anythihg of like 
nature ever promoted here, 

The annual election of officers 
resulted in the selection of J. G. 
Patterson as president of the 
sociation for 1926. W. L. Buruette 
was @amed vice-president; 
Todd, secretary, and John Peck, 
treasurer. The committee in 
charge of the show is composed of 


as- 


R. E. Matticks, chairman; John 
Peck, a. ts Widner, Robert 
Crutcher and W. L. Robertson. 


ELABORATE PLANS LAID 
FOR MINOT, N. D., SHOW 


Minot, N. D., Feb. 3.—March 17, 
18, 19 and 20 are the dates set for 
Minot’s Automobile Show ~Week. 
Elaborate plans are being made to 
make this a big event. A big deal- 
ers’ banquet, at which automobile 
dealers of the 
guests; an automobile ball-for all, 
a grand parade at the end of the 
week and other events are planned. 

The executive committee consists 
of L. C. Stearns, H. B. A. Wiggin- 
ton and J. A. Charbonneau. 


Robert™ 


Northwest will be, 


WORCESTER AUTO SHOW 
WILL BE HELD FEB. 11-13 


Worcester, Mass., Feb. 3.—Under 
the auspices of the Automotive As- 
sociation of this city the Worcester 
be held in 
Febru- 


Automobile Show will 
the local state 


ary 11-13 


armory on 
inclusive. 


George Downes, president, has 
appointed Secretary W. R.. Living- 


stone to provide accommodations 
for accessory exhibitors; H. J. 
Murch has charge of ticket ar- 
rangements; and Vice-President 
William T. McOwen is chairman of 
the advertising and publicity com- 
mittee. Radio broadcasting of pro- 
xrams at the show is planned. 





TOURISTS CONTRIBUTE TO 
WISCONSIN’S TREASURY 


Feb. 3. 
states who 


Milwaukee, —Tourists 


~from other visited or 


passed through Wisconsin in 1925 
about $600,000 in 


paid gasoline 


axes, according to estimates. Dur- 
ing the tourist season of 1925, 
8,000 automobiles entered the 
state every twenty-four hours, 
bringing in 26,000 tourists, who 


$83,000 
rdward 
highway 
collected 
line 
said. 


spent daily, according to 
Gleason, Barron county 
commissioner. Wisconsin 
about $4,000,000 in gaso- 
taxes last year, Mr. Gleason 





ARGENTINE BUYS 
MORE CARS IN’25 


Majority -of the Imports 


Are From This 
Country 


Washington, Feb. Feb. $.—Beiter- 
‘ment in the dollar exchange, en- 
abling dealers to make fairly 
large reductions in local 
was responsible for the importa- 
tion of 40,000 automobiles by Ar- 
gentina in 1925, according to a 
report on Argentine markets for 
United States products to the De- 
partment of Commerce. 

It is set forth that during 1924 
Argentina imported 35,688. passen- 
ger automobiles and 4,678 trucks, 
which made it a record, year in 


automotive importation.. At the 
close of 1924 there were 126,000 
passenger automobiles, 10,000 


trucks and 2,000 motorcycles in 
use in Argentina. 

“The public demand,” says the 
report, “undoubtedly is for Ameri- 
can automobiles. Competition is 
extremely keen among over fifty 
firms, and a large share of the 
business is going to the estab] shed 
houses which have agencies in the 
principal towns, " 

“Sixty per cent. of the 4,071 
passenger cars imported in Jan- 
vary, 1925, ,.were of one light 
American make and 58 per cent. 
of the remainder were divided 
among four American companics 
long established in this market.” 


Canada Second in 
Cars Per Per Capita 


Vancouver, B. C., Feb. 3.<-Can- 
ada ranks next to the United States 
in the number of automobiles per 
capita, a world review just com- 
pleted by the Canadian metor trade 
shows. Listing some 636,000 auto- 





:] mobiles, the Dominion has one car 


for every fourteen inhabitants. 
New Zealand, the report reveals, 
is third in the list with 60,000 
autos, one per eighteen inhabitants. 
In order come Australia with an 
auto for every twenty-seven; Great 
Britain “with one car foresixty. 
Other nations listed are: France, 
one in seventy-one; Argentine, one 
in seventy-five; Sweden, one in 
ninety-five; Belgium, one in 121; 
British South Africa, one in 181. 
The other nations rank: Germany, 


Italy, Spain and British India. *® 

The last named nation shows 
one auto for every 4,960 inhabi- 
tants. 

Australia was the best auto pur- 
chaser in 1925, the review indi- 
cates, showing an increase of $5 
per cent. over its purchases 


1924. Germdny, Spain and Sweden 


were tied for second place. 





DVERTISING is an _ inten- 
tional molding of Public 
Opinion. The more buyers in the 
industry see or read about your 
product the more will they say 
and do the things that make it 
a success. 
And you can tell them in the 
A. D. N. every day. 
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The wide recognition given to Red Seal 
Continental Motors is definite proof of 
their superiority in the automotive field. | 


[{ontinental Motors [orporation 
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Offices: Detroit, Mich., U.S, A. Factories: Detroit and Muskegon 
The Largest Exclusive Motor Manufacturer in the World P 
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STANDRING TIRE CO. 
_ HAS FORMAL OPENING 


Seattle,. Feb. 3.—The Standring 
Tire Company held the formal 
opening. of its tire department 
store here last Saturday. 

There are 12,000 feet of floor 
space in the new building, which 





is said to be one of the largest tire 
Stores in the country. Purchasers 
can drive into the building, there | 
being space enough on the floor | 
for twenty cars to be equipped with | 
tires at the same time. 

The stock is complete, including | 
such popular brands of tires as /| 
Lancaster. Goodyear, 
Fisk, Savage, etc. Sizes will be} 
handled that will fit any type of | 
rim. W. 0. Standring started in | 
the tire business here in 1914. 





Dashing through 
darkness .. . speeding 


glare that ditched less tractable cars — 


... on December 19th 


Jewett traveled the 239 miles from 


Detroit to Chicago in 


time of 6 hours and 5 minutes. 
an hour. faster than the crack Wol-. 
A new road record! 


verine train! 


Salisbury Axle Company 


Goodri:h, | 


oe y 
= 


Detroit-Chicago Record! 


early morning 





3.R.Cook of Trenton 
Dies While itn South 


Trenton, N. J., Feb 3.— 
George R. Cook, 65 years old, 
prominent rubber manufacturer, 
died at his winter home, Cam- 
den, South Carolina, on Jan- 
uary 31, after a long illness from 
complications. His wife, son and 
daughter were at his bedside 
when he died. Mr. Cook was 
noted for his executive and 
business ability. For many 


j years he was president of the 
Cook Linoleum Company, Tren- 
ton, and for a time was affiliated 
with the Empire Rubber Com- 
pany. 


a 














CHEVROLET STOCK 
YIELDS 925 PER CENT. 


Janesville, Wis., Feb. 3.—Five 
years ago the General Motors Com- 
pany offered its Chevrolet plant 
employees here & stock savings plan 
in which many were quick to par- 
ticipate. A total of $6,695 was paid 
in by the employees. This week 
the company is distributing $62,- 
370.58 to these same employees in 
Janesville. The plan caled for a 
payment of 50 cents by the com- 
pany for each dollar deposited by 
an employee, plus a proportionate 
payment on stock issued by the 
General Motors Company. 

The returns on the original in-! 
vestment show dividends totaling 
925 per cent., with average repay- 
ment of $925 for each $100 origi- 
nally placed in the fund. 





over an ice 
a New Day. 
That’s 


the amazing axles. 


Half 


industry. 


JAMESTOWN, N. Y. 


Salisbury caxles, front and rear, are 
credited with contributing to the 
remarkable easy handling and well- 
sustained performance of this. car. 
All Jewett Sixes have Salisbury 


ber as you -watch this car write 
new pages into the history of the 


something to remem- 
































Spicer Manufacturing 
Company 
South Plainfield, N. J. 


13 | 


Schulte. 


SPECIAL BODIES 


comment at 
phia show. 
low, rakish 


manner. 
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Minin mmm 


Parish Manufacturing 
Corporation 


Johnstown Tire Co. 
At Its Annual Meet 
Reports Good Year 


Johnstown, Pa., Feb. 3.—That 
orders already booked indicate 
sales will be quadrupled in 1926 


was one of the many encouraging 
.prone to encourage time pajy- 


features of the annual meeting 
here of the stockholders of the 
Johnstown Tire and Rubber Com- 


pany, — ~ 

In his report, General Manager 
Edgar F. Waite states that the 
local factory had enjoyed a sub- 
stantial increase in business in 1925 
and that the prospects for the 
future are exceedingly bright. 

The stockholders indorsed the 
continuance of the manufacturing 
policy. of the company—the use of 
strictly. first. grade materials, re- 
gardiess of cost. They congratu- 
lated Waite on the fine records and 
reputation being made by “Cambria 
Cords. » 

Waite’s report also called atten- 
tion to the fact that during 1925 
seven new sizes were added to the 
line and.that within a month eight 
more sizes in balloons and heavy 
duty casings will be added, making 
a total of twenty-five sizes to fill 
the needs of all cars. 

During 1925 the factory in this 
city was.greatly enlarged and thou- 
sands of doHars expended for new 
equipment to keep up with the ton- 
stantly .growing demand for its 
products. Further extensions are 
planned for 1926. 

All of the directors were re- 
elected to serve during 1926 as fol- 
lows: Harry Swank, James N. Mc- 
Kee, Edward Strauss, H. F. Berke- 
bile, J. Fugene McKelvey, Max 
Schwartz and Edgar F. Waite. H. 
F. Berkebile was elected president, 
Edgar F. Waite vice president and 
general manager and Harry Swank 
secretary-treasurer. 


RULES DEALERS MUST BE 
LICENSED TO INSURE CARS 


Madison, Wis., Feb. 3.—Automo- 
bile dealers cannot legally write 
insurance on cars they sell if they 
are not licensed insurance agents, 
according to an opinion written by 
Attorney General Herman L. Ekern, 
here. The opinion was given in a 
case in which the Studebaker Com- 
pany of Indiana sought to have all 
its cars insured by the Home In- 
surance Company of New York un- 
der an arrangement with a finance 
company and an insurance agency 








Reading, Penna. 


located in Indiana.* 
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CLOSE COUPLED SEDAN ON 


This job received very favorable 


the recent Philadel- 
Aside from being of 
design, the interior 


was treated in rather an unusual 


CHARLES SCHUTTE BODY CO. 


DUESENBERG CHASSIS 


The interior was shown in yes- 


terday’s issue. 


Your inquiries are 
solicited either for individual Cus- 


tom Bodies or in quantities of 
twenty-five to a hundred. 


LANCASTER, PA. 


ST. LOUIS DEALERS. 
APPROVE. SPECIAL 
“TIRE CREDIT PLAN 


'C’T. LOUIS, Feb. 3.—S: 
Louis tire dealers ar: 





: oY 
|ments because of'.a credit. 
nancing system which is sai! 
to be unque. Ga 
About 75 per cent. of the deate?: 
in St. Louis have signed contracts 
|with the St. Louis Discount Com: 
‘pany, which handles all paper fo 
dealers at a 10 per cent. charge fo: 
service and investigation. $4 

The system, in which the dealer 
takes no risk, ts proving SUCCESR~, 
ful, according to the dealers who 
use the credit system as a. 
sales talk to time payment pros 
pects. When the buyer applies 
to the dealer for tires he is told 
to register with the discount 
company. “ After the discount 
company has looked up refer- 
ences and has satisfied itself that 
the prospect is a good risk the 
customer is given an’ order for 
tires which is presented to the 
dealer. 

When the sale is made the sales 
slip is returned to the discount 
company, which sends the dealer 
a check for the fuil amount of the 


} sale less 10 per cent. The atcount, 


as far as the dealer is concerned, 
is now closed, and the discount 
company takes all liability. An ad- 
ditional 10 per cent. is charged the 
customer for handling the deal and 
for collcctions. 

Amounts of about $200 are 
allowed to run six months and 
smaller accounts are required to 
be paid in from ten weeks to 
three months. Payments are 
made weekly, semi-monthly and 
monthly, to acconimodate thé — 
customer, : 

The discount company 
the dealer to contract for five- 
year service, and expects the 
dealer to service all tires a1 
take care of time-payment cu 
tomers as if they were cash cus 
tom(¢ fs. 

Time payment customers exp 
less service and complain less thea: 
cash customers, according to th 
dealers who have contracted wi! 
the credit company. The deale 
say that about 15 per cent. of the 
deferred trade develops eventual]; 
into cash business. 

Mort Rosenblatt, manager of 
the St. Louis Discount Company, 
says that since his company be- 
gan operations October 1 of last 
year he has accepted an average 
of twenty accounts a day. ° 

He says that the dealers who 
j; have not contracted with the com 
|pany give as their reason for noi 
{doing so the fact that they may 
out of business in five years, 
the term that the contract runs 
Several dealers transact a high- 
class business which precludes de- 
ferred payments and others are 
prohibited from selling tires o7 
time by the factory. 

The offices of the discount com 
pany are in the center of the retai 
tire district. 

Tire dealers declare that their 
time payment systems before the 
advent of the discount Company 
proved unsuccessful and entailed 
a great deal of bookkeeping and 
worry. Their losses under their 
own plans amounted to much 
more than the 1 to 2 per cent. 
that the discount company loses 
through bad debts, they say, 
Their main reason for contract- 
ing with the discount company 
is the immediate payment they 
receive for goods which obviates 
the necessity of having money 
tied up. 


DEALER SOON TO MOVE 
Salt Lake City, Feb. 3.—A. D 





go 
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Vincent, manager of the United 
Rubber Company here, dealer in 
United States and Fisk tires, wil 
manage a mercantile establish- 
ment in another city when. hir 
present firm goes. out of business 
in the. near future. The United 
Rubber Company has been oper- 
ated by Geoghegan & Bintz. 


i 
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TAXI LINES IN 
MONTREAL UNITE 


Yellow Cab Company 
And Kennedy Taxis 
Consolidated 


ONTREAL, Feb. 3.— 

Amalgamation of the 
largest taxicab companies op- 
erating in Montreal, the Yel- 
low Cab Company of Mon- 
treal, Ltd., and the Kennedy 
Taxis, Ltd., as announced 
here yesterday, will be man- 
aged under one central ad- 


ministration, according to in- 


16rmation given out here. 
This amalgamation, a significant 
development in local taxicab trans- 
portation, and forming one of the 
largest taxicab companies on 
ontinent, is brought about, it is 
understood, primarily through rec- 
ognition by both parties of the 


tremendous economies to be ef- 
fected through the elimination of! 


| 
| 
| 


duplication of services, 

While the companies: will re- 
tain thetr identjty and the yellow 
cabs of the ene company and the 
maroon taxis of the other will 
operate on independent calls 
when desired, there will be one 
central management. As a con- 
sequence dual service stations 
will be climinated and the cen- 
tralized control will effect a con- 
siderable cut in the cost of ad- 
ministration and in the overhead 
necessary for the maintenance 
of equipment and the effecting 
of repairs. 

It is expected that this saving, | 
»ccording to the official-announce- 
ent, “will in a short time be 
assed on to the taxicab public of 
ontreal.” 

The announcement is made co- 
widentally with a ‘Yellow Drive 
ourself System,”’ to be shortly in- |; 
ugurated and the details of which 
re to be announced later. In out- 
ine, the system will 
eet of sedans which will be ‘avail- 


ble on call to be used as private, ' 


2lf-driven cars, the upkeep and 
unning expenses of which will be 
ared for by the company in re- 
irn for the price of hire. 

The name of the new company 
will be Consolidated Cab Com- 
pany Ltd., which will take over 
the assets of both companies as 
going concerns. The directorate 
and management will be as fol- 
lows: Frank Bramson, chairman 
of the board of directors; D. N. 
Cc. Hogg, president; Leo Bram- 
son, vice-president and managing 
director; H. J. Fitz-Gerald, sec- 
retary-treasurer, and L. Living- 
ston, director and assistant gen- 
eral manager. 

The full board of 
not as yet been named, 
ma public after the 
ing of directors of the 
solidated Cab Company. 
agement of the new company 
remain with the présent 
ment of the Yellow Cab Company. 
The consolidation goes into imme- 
diate effect. 


GOVERNOR’S SEC. TO HEAD 


directors has 
but will be 
first meet- 


new 


will 


WASH. MOTOR COACH ASSN! 


Olympia, ‘Wash., Feb. 3.— A. R. 


rardner, for the last year executive : 
has an- | 


secretary to Gov. Hartley, 
nounced his resignation from that 
post, effective not later than March 
l, and will become secretary-man- 
ager of the Motor Coach Associa- 
tion of Washington, with head- 
quarters at Seattle. 


ORDER FROM RUSSIA FOR 
10,000 FORDSONS FILLED 

New York, Feb. 3.—Representa- 
tives of the Russian government 
here have received the last of 10,- 
000 Fordson tractors which were 
purchased by Russia, it was an- 
mnaunced here. This is the largest 
tractor order ever placed. It was 
filled at the River Rouge plant of 
the Ford Company within seven 
weeks. 


provide a | 


Con-'! 
The man-}| 


manage- | 


known yet. 








T THE CHICAGO SHOW the improved Chevrolet motor is attract- 
ing «much favorable comment. 
lighter pistons and pins, redesigned head, 
tem, three-point suspension and the addition of an air cleaner.» 


Among its improvements are 
improved lubricating sys- 











the; 





Bus Men in Wash. 
Plan 1926 Program 


Seattle, Feb. 3.—The name of the 
Washington Transportation Asso- 
ciation was changed to the Motor 
{Coach Association of Washington 
fat a@ meeting of trustees just held 
j here. 
; All the certified passenger car-f 

in the state are members. 





j riers 
| their lines reaching all sections of 
| Washington. The new name is in, 
j line with manufacturers adopting ! 
ee term “motor coach” in prefer-: 
ence to “bus.” ‘ 
The meeting was attended by 
| eighteen of the twenty trustees, 
land an active campaign of advertis- | 
ling and publicity was decided upon 
| for the year, to “sell the motor 
pooach™ to the public. There is a 
[eeable purpose in this, first, to 
get more people to travel the motor 
{coach way; and secondly, to im- 
| press the merits of motor lines in | 
|the minds of the people generally, | 
so that an unfriendly feeling that 
,manifests itself particularly when 
the lawmakers convene, will be 
changed into one of fairness. 
“Operators of motor lines in 
Washington that are not now using 
high class equipment, will he 
helped by the association to mod- 
ernize,’’ said R. T. Whiting, who 
|is manager Of Washington Motor 
| Coach Company, Inc., and assist- 
lant traffic manager of Pacific 
| Northwest Traction Company, two 
large companles. 
“We realize that 
more. comfort, greater safety 
| better service and are adding 
|} new coaches from time to time.” 
The association, formed in 1922. 
is one and is going into 
1926 in goed shape and determined 
to prove a more important factor 
than ever in the business. 


COLUMBIA TIRE CO. MAKES 
DEAL FOR 1926 RUBBER 
Portland, Ore., Feb. 3.—The Col- 


| umbia Tire Company of this city 
has made resery; 


we must give 
and 


so 


a strong 


ations for all rub- 
|ber the plant will use during 1926, 
aecording to Alfred A, Aya, vice- | 
president and general sales man- 
ager. He believes a crude rubber 
| Shortage is imminent. | 
| Robert A. Wurzberg, president 
lof the corporation, just returned 
from a month’s visit in the East, 
| bringing an optimistic report of 
| business conditions and the outlook 
for spring. The scarcity of rubber | 
is the only thing to be feared, he 
| Says, as the demand for tires with 
approximately 20,000,000 cars reg- 
| istered is bound to be enormous. 


‘BRAZIL ‘PUTS SPECIAL 
| TAX ON TIRES AND TUBES. 


| Special from A. D. N. Washington Bureau. 
| Washington, Feb, 3.—Effective 
| February 1, a newly created con- 
,;Sumption tax was placed on tires | 
and tubes in Brazil, the Depart- | 
ment of Commerce is advised. | 
The amount of the tax is not 
The new order pro-; 
stocks’ which dealers 


vides that 


have on hand and which were im- 
ported prior 1 will be 
exempt from payment of the new 
consumpt:on tax until June 1. 


to January 





Private Trucking ‘Causes 
Trouble Over Oregon Act 


Salem, Ore... Feb; 3.—Declaring 
that trucks operating under private 
with 


cause the same degree of damage to 


contract no fixed terminals 


the highways as do trucks operat- 
ing under the ciassification of com- 


mon carriers, and should be com- 


pelled to pay their just propor- 


tion of money required for the 


maintenance of the roads, the Pub-| 
| tion 


Commission has filed 
Supreme Court a 
to the suit brought 


lic Service 
with the state 
brief in reply 


other truck operators to 
the commission from’ enforcing the 
state automotive transportation act} 
against these carriers. 

The proceeding was brought 
primarily on the ground that the 
truck men are not operating as 
common carriers but solely under 
private contract and that the 
transportation act is therefore not 
applicable to their operations, 

“The state has spent large sums 
of money in the construction of 
improved highways,” the brief filed 
by the Public Service Commission 
reads. “There are hundreds of 





trucks being operated over the 
highways of the state at the pres- 
ent time in a manner identical to 
that of the respondents in this case, 
the owners of which have, for the 
most part, complied with the pro- 
visions of the act. 

“There are hundreds of others 
waiting to enter the field in com- 
petition with the regularly Mcensed 
operators, should the act be de- 
clared inapplieable to transporta- 
of the character now dis- 


| cussed,” 


| 


| terially 
; struction of improved highways in 


by the Purple Garage Company and | Commission 


restrain | 





of the public Service 
said that an adverse 
decision in the suit would result 
in the loss of many thousands of 
dollars to the state, and retard ma- 
the maintenance and con- 


Members 


the state of Oregon. 








Every 2% seconds, some- 
where in the world, some 
one buys a Dunlep Tire. 
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You will Want to See the 


100 H.P. 
90 M.P.H. 


ickenbacker 


The most talked about 
car at the Automobile 
Show. A torrent of 
power—a triumph of 


L. MARKLE CO. 
2309 South Michigan Ave., Chicago, III. 
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Oregon’s ’25 Sales Drop 
Slightly Under 1924 


Portiand, Ore., Feb. 
in 1925 with a total of sales of 
32,365 motor cars and trucks, ac- 
cording to Oregon Motor Regis- 
tration Company figures, came 
within 864 of equaling. her“record 
of 1924, which was her banner 
year. 

Despite the fact that the totals 
up to the end of July ran over 
4,000 behind those of the pre- 
ceding year, big sales gains dur- 
ing the successive months of the 

year cut this loss down to the 
small margin named. 

The falling off in totals was 
attributable to passenger car losses. 
which were 1,158 in a registration 
of 29,870 new automobiles last 
year, the previous year's total hav- 
ing been 31,028. This year’s 
passenger. car peak was reached 
in July with 3,618 sales as against 
att in July, 1924, which was 


3.—Oregon : 


also that year’s banner month. 
October showed a gain of 1,000 


over that month of lyz4. 
Commercial car sales in, 1925 
totaled 2,495 as against 2,201 the 


previous year. an increase of 294. 
or 13.2 per cent. 

In 1925 199,431 passenger cars, 
old and new, were registered, as 


against 17 7,455 in 1924, a gam 
of 19,976, or 11.2 per cent. 
There were 16,955 trucks 


licensed, an increase of 1,929, or 
12.8 per cent. Total registrations 
were 216,386, against 23,405, or 

12.4 per cent over 1924, 

Incidentally, reports from Ari- 
zona are to the effect that licensed 
motor cars now number about 
75,000, as compared with 56.225 on 
July 1 last, a gain of about 50 per 
cent. over the figures of two years 
ago. 





MONTREAL AUTO 
SHOW CLOSES 


Approximately 50,000) 


}ing secretary 


People Attended 
Exhibit 
a Feb. 

A The 1926 motor show} 


came to an end on Saturday 


2 
vu. 





} 
| 
} 
| 
! 


} 
} 


Bright Outlook 
For 1926 Seen 


Spokane, Wash., Feb. 3 (U. T. 
S.).—E. G. Auerswald, manag- 
of the Washington 
Automotive Trades Association for 
Eastern Washington, makes an op- 
timistic report on the automotive 
industry for 1925, with a still 
| brighter and better prospect for the 
coming year. 

The organization was able to re- 


r. 


port a 900 per cent. gain during 
}1924. During 1925 it showed a 74 


night with a closing day at-| = cent. increase over the previous 


tendance of 10,000, the record |* 
for the seven days of its exis-' 
tence. 


Final authoritative figures of the} 
week’s attendance were not forth-}1, 
coming, but the estimate of 50 1000] ' 


is advanced as being close to the} 
mark, This total comprises paid 
admissions only, as no passes were 
issued this year, and does not in-} 
clude employees entering the build-| 
ing. 

Several truck exhibitors sold 
their entire floor exhibit 1d 
placed many orders. One companys 
during show week, produced a 
staff of representatives in the} 
province. The sale of passenger 
cars was also heary, and the cars 
shown of one particular make al! 
found buyers. 

Statistics as tu the value of 
the exhibits of trucks, passenger 
cars, buses and accessories, give 
A conservative estimate at 
$1,190,000, while unofficial val- 
uations place the amount as 
being nearer $1,500,000. 

There were forty-two makes of 
gutomobiles shown, with a total of 
190 models; sixteen makes of! 
trucks and forty models; °00 makes 


a totdl of 200,- 
the auto- 


of accessories with 
600 The value of 


parts. 


primarily to two things. 

In the first place the growing 
demands of the motoring public * 
|} upon the automotive industry are 
rapidly segregating it into two 
classes, the competent and the in- 


compe 


ciations have played an important 
part. Car owners are becomin 
aware of the service and protection 
| trade associations are offering 
}them the country over. In the sec- 
lond place organizatians such as this 
have been responsible for a much 
improved credit system, making it 
impossible for the dishonest indi 
vidual to prey on this industry Jin 
unfair ways 
motive exhibits is placed at $1,000,- 
000 and that of the accessories at 
$1,000,000, considered to be a con-! 
servative estimate. 

The work of dismantling the 
| show Monday morning. 


ear. This increase has been made 
bea prard through the concentrated 
and constructive efforts on the part 
| of the organized membership ana 
officers. 

Comparison shows that January 

1924, this organization was op- 
erating more or less along the lines 


of personal service without a defi- 
nitely shaped program. The rapid 
lgrowth of the_organization is due 


tent. 


In this classification, trades asso- 


began 
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' A NEW fourteen story 


fireproof structure containing 


( every modern convenience 
Spend ‘Servidor” Service. 


Capacity 1,034 








The location is unique 
subway, elevated, street cars, 
busses, all at door. 















RATES 
| Room, private toilet $2.50 |, 
| Single Room with bath 3.50 | \J 


| Poutte Roomwithbath 5.00 | \@ 


M. P. Murtha, Gen. Mgr. 





BROADWAY AT_SIXTY-THIRD STRESS: NEW. 
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Ample Parking Spa te 
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serjes. 


HE FLINE 6 “80” is making many friends at the Chicago Show 
This new model takes the place of the Flint “55” 























FIGURES SHOW NORTH 
DAKOTA SALES FOR 1925 


Fargo, N _D., Feb. 3 Feb. 3.—Over fifty 
million dollars were spent by car 
owners in North Dakota for new 
cars, gasoline, repairs and other 
items of upkeep in 1925. There 
were 16,464 new Ford cars sold, at 
an average price of $600, and 10,951 
cars of other makes, at an average 
price of $1,100, making a total of 
$21,924,500 for new cars for the 
last year. 

Trucks purchased numbered 
3,839, at a total cost of $2,838,850. 
The total expenditures for new cars 
and trucks were nearly twenty-five 
, million dollars, and their number 
‘represents 21.6 per cent. of the to- 
tal registration for 1925, accord- 
ing to an editor'al written by J. J. 
Ermatinger, editor of the Highway 
Bulletin, and appearing in the Jan- 
uary number. 








PASSAIC SHOW TO BE 
HELD FEB. 24 TO 27 


Passaic, N. ee Feb. 3. 3.—The Pas- 
saic Automobile Trade Association, 


at its recent meeting, voted to hold 
its fourth annual automobile show 
from February 24 to 27. As the 
armory is not large enough to d.s- 
play all the cars, it is expected that 
Montauk Garage will be used. The 
show committee consists of James 
McKenna (chairman), Benjamin 
Kanter, Charlies C. Haiperin, D. W. 
Potter and William D. Polhemus. 








XECUTIVES in all manufac- 

turing and selling branches 
of the industry, who are keeping 
up to present-day requirements 
for merchandising, are finding 
the Automotive Daily News u 
Daily Necessity.. 














“CAS” AND CRUDE 
OIL PRICES RISE. 


Advance in Former Is 
Half Cent a Gallon in « 
Tank Car Lots oa 


EW YORK, Feb. gee - 
Under a new schedule of; §; 
prices put into effect by. the! 
leading purchasing companies, 
of the Middle West, the vari* 
ous grades of crude oil .are 
advanced 25 to 85 cents’ 2 
barrel. The advance in crude, 
oil was immediately followed) 
by an advance of % cent a 
gallon in the price of gasoline 
in tank car lots along the At 


lantic seaboard. 

This advance in crude oil prices §& 
has heen expected for several | 
weeks past, and is due primarily to & 
the sharp decline in the production 
of crude oil during the last few 
months. The eurrent rate of -pro- 
duction is slightly more than 1,- 
960,000 barrels daily. ? 

This is a drop of nearly 150,000 gy 
barrels from the average reported 
at the close of last November and 
approximately 446,000 barrels less 
than the peak production of 2,346,- 
$00 barrels reported in the week 
of May 31, 1925, when the Smack- 
over pool was producing more than 
300,000 barrels daily. 
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| Starting. Lighting & Ignition 


The unusual degree of success with which Auto-Lite is meet- 
ing the present day requirement is most significant. For more 
than two decades Auto-Lite has been an important contributing 
factor to the progress of the automobile industry. Today its 
margin of leadership is wider than ever. 





THE ELECTRIC AUTO-LITE COMPANY | | 


Office and Works 
TOLEDO, OHIO 


The Sign of Auto-Lite Service 
| A National Protection to Car Owners 


























































- 


AUTOMOTIVE DAILY NEWS, THURSDAY, 


FEBRUARY 4, 1926 








' 
i NEW HUDSON-ESSEX FIRM 
) IN OKLAHOMA CITY 
. Oklahoma City, Okla., Feb. 3. 
_—The Winn Duffner Motor Com. 
_ pany has just been succeeded by~ 
“the Boedecker Motor Company 
aS metropolitan dealer in Hud- 
son and Essex automobiles. The 
“new firm will continue the busi- 
ness of the Winn Duffner com- 
iy at the same location, 1116 
forth Breadway, the franchise, 
stock and fixtures having 
heen parchased outright by J. G. 
- Boedecker, president. Mr. Boe- 
@eecker had been vice-president 
of the Wimn Duffner company 
before purchasing it and taking 
attive charge. C. E. Duffner re- 
mains with the new company as 
manager. Robert Winn now is 
@onnected with the Carricker 
Company, state distributor 
. for Hudson i Essex. 


10-SELL REO ‘CARS 
IN OHIO COUNTY 

Urbana, O., Feb. 3.—E. C. Dor- 
sey has just contracted to sell Reo 
cars in Champaign county. He has 
just. completed a new garage and 
salesrom. 


MARKET FOR USED CARS 
OPENED IN OLYMPIA 


Olympia, Wash., Feb. 3.—Rob- 


‘ert Henderson and Marno Gilson 
have just opened Henderson’s New 
Used Car Market, at the corner of 
Prospect and Champion Streets, 
Bellingham. 


HUDSON-ESSEX SALES 
CHANGE HANDS IN SHELBY © 

Shelby, N. C., Feb. 3.—Charles 
A. Hoey has just sold the dealer- 
ship for Hudson and Essex auto- 
mobiles to Arey Brothers. About 
$15,000 is involved in the trans-" 
action. Arey Brothers will also con- 
tinue its dealership for Chevrolet 
cars and distribution of Texaco 
products. 


NEW LINCOLN DIVISION 
FOR CANTON DEALER 

Canton, O., Feb. 3.—A separate 
division for the sale and servicing 
of Lincoln cars is being prepared 
by the Monnot & Sacher Company 
here. In the past both the Lin- 
coln and Ford cars were serviced 
in the same department. Derman 
Lux, in charge of Eincoln sales, has 
also been made Lincoln service 
manager. Dorwin Sprague con- 
tinues as service manager of the 
Ford division of the company. 
TO SELL PEERLESS CARS 
AND PONTIACS IN MONACA 

Monaca, Pa., Feb, 3.—Announce- 
ment has just been. made of the 
Mitchell Motor Company's accept- 
ance of dealership contracts for 
Peerless and Pontiac cars. 











Incorporations 


NORTH DAKOTA 

~ Bismarck, N. D., Feb. 3.—New auto- 
motive incorporations here are:— 
Eby Motor Company, Fargo. 

L. ©. Eby, general manager; 
dealer. * 
Best Oil Company, 
; Sell oil products, 








$59,000; 


Finley, 
automobiles, 
fuel; A. T.. Thorne, Osear J. 
Nelson, A. H. Nelson, C. W 
Carison and E. H. Gilbert- 


$25,000; 
accessories, 


armers Supply Company. Roseglen. 

$26.000; to operate a garage and buy and 

) automobiles; Oscar M. Anderson, John 
R,pAamoth and Jesse W. Shafer. 

ertz Motor Gompany, Nekoma, $25,000; 

J. Wick and Louis 


WASHINGTON ; 
pia, Wash., Feb. 3.—New Wash- 
incorporations” include the follow- 


oast “Trucking Company. $10,- 
; L. Russeil and EY L. MacVicar; to 
ze im a general motor trucking bust- 


Seattle, 


torage Battery Supply 
am, $19.000; M. F. 
..Fisher antl Arthur Wall 
batteries and supplies. 
Soi -Duc. Oil Company 
changing place of bilsines: 
to Snohomish. Wash 
General Produc onl Corporation 
$57,000;.F. W. Dr a 
H. G. Loop 
Crescent 
5000; A. F 
Roy Finch. 
The Camas 
$59.000; amendr 
business from é 
amending trustees, 
y Terminal Sheet 
! $20.900: R. D. T 
Steiner- Hoefe) 


Company, Bell- 
Wanzer, Harold 
to sell storage 


rom Seattle 
Spokane 


W. Robneit 


tation, 


Metal 
Imont a 
Auto © 
ton, Wash $25,000 ame 
B name ie steime Auto o 


WEST VIRGINIA 
Char'estong W. Va., Feb 


Oldsmobile | 


to | 


amendment | 


| motive in 


companies just incorporated 
this state include:— 

Princeton Motor 
| $25,000; Tillie M. Mosrie, 
| . M. Mosrie, C. H. 
Smith 

Triangle Trucking Corporation, Parkers- 
| burg, $25,000; T. E. J tm, and A. 
|M. North. Wheeling; Shivers, D. 
|B. Berkenstock and Leonard, 
Parkersburg. 

Gabriel Snubber Sal 
pany, Charleston, capital 
| from $16,090 to $25,000 
| Wheeling Automotive Oil 
pany Wheeling, granted 
| Ginsobve 

Gray-Garrett, Inc., 
|to deal in automobiles; 
“arrett. A. D. Mosley, L. 
Renick and G. E. Hunter. 


TEXAS 


Company. Princeton. 
Nellie L. Shep- 
Shepherd and 


Ww. E. 
Dan §&. 


es and Service Com- 
stock increased 


Com- 
to 


& Gas 
permission 


| 

$10. - 
P.. 

A. c 


Mt. Hope, 
W. J. Gray, 
“N. Gray, 


“| force, 





Austin, Tex., Feb. 8.—New automotive 
in ations in Texas are:— 

SP Baker, Inc., garage, Port Arthur, 
$150,000; E. P. Baker, Miss E. L. Erwin} 
afd Mrs. E. P. Baker. 

Browne- Wilson Automobile Company, 
San Aftonio, $19,000; S. T. Browne, O. | 
A. Wilson and William Fordtram. 

Stevenson Motor Company, Inc., Browns- 
ville, $20,000; T. V.- Stevenson, J. “ 
Wertman and J. R. Rollins. 

Stauffer Miller Company. garage, 
Antonio, $19.000: Fioyd Stauffer, 
Miller and Wiliam Church. 

Credit Tire Company, San Antonio 
1000: % G. Harrison; L. D. Ormsby 


Harrison. i 
* Motor Company. Waco, $16,000 
A. Duringer and J. C 
& dealer 
‘ss in Texas grauted 
» Corporation, autor 
oneern of New Y 
adquarters in D2 
state agent. 
ympany, 
cars, $12,5 
“orrest and 


San 
Ward 


$5. 


and] 





uto Company, Weslaco, 
\ ler; T. F. Rive 
D. Ford. 
x Company of Texas 
wholesale oils; J 
arrfs and B. O. San 














greatest patented automotive necessity 
LOSE NO TIME— 
} Get our proposition at once; without delay. 


t DEALERS, connect yourselves with the 


in the United States. 


f 


1111-1113 S. 
Philade!phia, 


BROAD ST., 


Pennsylvania 

















| Personal Paragraphs 


HULL BRANCH MANAGER 
Oakland, Cal., Feb. 3.—Arthur 
—C. Hull has just been’ named 
manager of the East Oakland 
branch. of the Weaver-Wells 
Company, Studebaker dealer 
here. He has been a retail sales- 
man at the main store on the 
local Automobile Row for scveral 
years, 





BELSKY IN EUROPE 
Dubuque, Ia., Feb. 3.—Charles J. 
Beisky, president of the Dubtque 
Chamber of Commerce, and head 
of the Belsky Motor Car Company, 
has left for a two months’ vaca- 
tion in Europe. 


PASS MADE SALES HEAD 

Minot, N. D., Feb. 3.—J. H. 
Pass, formerly with the Citizens 
National Bank at Crosby, has just 
accepted a .position as sales man- 
ager for the Parker-Wigginton 
Company, dealer in Dodge cars. 


LODER GIVES DINNER 

Portland, Ore., Feb. 3 (U. T. P. 
S.).—Celebrating his first year as 
sales manager for Cook & Gill, 
Jewett distributor, James Loder 
gave a turkey dinner to the sales 
Among those present were 
A. Gault, Lee Fullerton, F. 
Redfern, manager used car de- 
partment; J. Ehret, wholesale rep- 
resentative; C. ©. Miller. H. W. 


When 





H. | Motor 


|} place in his division of the Willys- 
| Overland 


Lyon, F. A. Cook, E. R. Van Dyke, 
N. M. Whiting, C. C. Hofele, serv- 
ice manager, and Harry Emery. 
Miniature automobiles were used 
as favors, the small cars being a 
representation of the New-Day 
Jewett. ~ 

PEMBERTON IN NEW POST 

Grand Rapids, Mich., Feb. 3.— 
A. B. Burkholder, general manager 
of the Wilcox-Kuennen Company, 
Chevrolet dealer, announces that 
W. R. Pemberton has been ap- 
pointed retail sales manager for the 
company. 


MILLER IS PROMOTED 

Evansville, Ind., Feb. 3.—H. F. 
Miller, retail salesman, with the 
Bennighof-Nolan Company, Willys- 
Knight and Overland distributor 
and dealer, has been promoted to 
assistant retail sales manager, E. 
E. Nolan, retail department mana- 
ger, announced. 


HENDERSON ROTARY HOST 

Youngstown, O., Feb. 3.—James 
A. Henderson of the Henderson- 
Overland Company of this city and 
president of the Rotary Club, :s 
chairman of the host executive 
committee for the Twenty-first Dis- 
trict Rotary Conference to be held 
here April 15 and 16. 


OLSEN SALES LEADER 
Spokane, Wash., Feb. 3.—E. P. 
Olsen, 
has first 


Company, won 


nation-wide sales 


oe 


con- 
test. , 


a car is a 





sales manager of Transport | 





Fire Losses 


$40,000 DEALERSHIP FIRE 

Philipsburg, Pa., Feb. 3.—The 
Raymond C. Cole garage, the local 
dealership for Dodge cars has been 
destroyed by fire. Twenty cars, 
fifteen of which were new, were 
elso destroyed. Mr. Cole placem 
his loss at $40,000, which is partly 
insured. The building, a two-story 
frame structure located at Second 
and Third Sts., valued at $5,000. 











AUTO TOP WORKS BURN 

Wheeling, W.'Va., Feb. 3.—_Dam- 
age of $15,000 was caused to stock 
of the Auto Top and Radiator 
Works here by fire. 


CARS D9STROYED 
Sheldahl, Ia., Feb. 3.—Fire de- 
stroyed 12 automobiles in the Turn- 


bull garage and auto supply shop 
here. 





WISE 


ACORN NUTS 


BETTER — 
— COST LESS. 


WRITE FOR SAMPLES 


WISE INDUSTRIES 


1033-43 Mt. Elliott 
DETROIT, MICH. 
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friend- 


maker as well as a money- 


maker—then the dealer is 


assured of good will that 


increases every year. 
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Financial News of the cAulomolive Industry 


RANGE OF AUTOMOTIVE STOCKS 





AUBURN ferred charges, $44,801; invest- 
19 ments, $345; fixed assets, $561,75 
goodwill, $634,027; total, §$3,- 
TOTALS $755,685 
ey iabilities: Capital stock (par 
| $25), $1,500,000; debenture notes, 
—o | $600, 000; accounts payable, $434,- 
Chicago, Feb. 3.—The Auburn | 417; accrued tax, wages, interest, 
Automobile Company reports for | etc., $187,825; reserves, $99,354; 
the year ended December 31, 1925,|SUrplus, $1,008,391; total,  $3,- 
met income of $755,685 after ex- | $29, 987. 
expénses, Federal taxes, etc., equiv- | 


alent 
$12.42 


after preferred 
a share on $1 


ienes"° DUNN EXPLAINS 























mon stock. This compares with} 
a net loss of $37,951 in 1924. 

The income account for 1925} | 
compares as follows:— 
° ; 1925 1924 | 

__ ere .$7.746.906 $3,469,472] 
Expenses, et: 6, 963. 497 .528,.673 Says Preferred Stock- 

Operating profit.. "$7 193 409 °$59,201 | 4 4 
Other income....... 61,630 21,250 | holders Will Profit 

—— | 

Total income..... $855,039 *337.951 | 
Federal taxes . 99,354 Fede } By Exchange 
peNet, income $755,685  *$37,951| Ps ~ 

referred dividend: 10,255 31,879 » . + 
Common dividends. . 90,000 . ie New York, Feb. 3—H. T. Dunn, 
surste $655,430 ve —-| president of the Fisk Rubber Com- 

Sur W  ceucassds ° 5 3 

‘ae “eDeficit $69,830 pany, in a letter to employees out- 

Balance sheet as 6f D 1b lines the position of first preferped 
6: 1938. felleeer—s ecember! stockholders with respect to the 

° it plan for liquidating accumulated 

Assets: Cash, $836,972; receiv-| dividends. To liquidate the arrears 
ables, $489,916; accrued interest, lon the first preferred it is pro- 
$4,549; inventories, $1, 257, 916; _de- | posed to issue 25 per cent. in cumu- 











Trading Runs Larger 
On Detroit Exchange 


Detroit, Feb. 3.—January sales 
on the Detroit Stock Exchange to- 
taled 193,515 shares. comparéd with 
190,792 in December and 284,384 
in November. Packard common 
was the most active stock, with 
sales of 31,047 shares, followed by 
Timken Axle common, with 28,147 
shares. Other act.ve stocks were 
Reo, Hall Lamp and Paige, with 
sales of 16,946 shares, 15,517 and 
14,365, respectively. 





lative 7 per cent. convertible 
ferred stock and $1 in cash. 

“Our first preferred stockhold- 
ers,” says Mr. Dunn, “will receive 
for the arrears a stock of equal 
value to that they now hold. It 
has a market value greater than if 
arrears had been paid entirely in 
cash, and has a conversion value 
over a period of years on a definite 
basis of four common shares for 
each preferred share. Thus, they 
are receiving in the new convertible 
preferred ail the speculative fea- 
tures of a common stock, which 
may sell considerably higher, with 
the guaranteed safety and income 
of a preferred stock. 


pre- 









Dealers from all 


over 




































the country — present 
at the Chicago show 
in greater numbers 
than ever before—are 
appreciating the oppor- 
tunity offered by. the 
complete Star line of 
4 and 6©cylinder models. 


Chicago Show Headquarters 
Parlor G, 6 & 8, Congress Hotel 


Built by Durant Motors 
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righ. low. Div. Stock Sales. * sn. Low. Close. Net = h’s. 
16 . Advance Rumely 200 8 8 ee 
90 i ae “OReropeieee 200 ot % 90% 91% + 
28% .. Am Bosch Magn...... 400 29) 29% 29% —_ 
13% 1 Am-La Frantre 1,800 : 13% 4 4. 
33% 3 Briggs Mfg Co... 900 34 ay?" 
16% , Chrysier Corp......::: 3,400 49% + } 
11% + .80 Continental Motors 4,600 12% +f 
41% ives Be Bree: Avriccecs 6,000 43% —! 
26% 2 Eaton Axle & Spr. 2,600 29% bee 
2% ines Emerson-Brant 100 3% cont 
3% 5 Fisher Body 2,700 $9 + }. 
23 > , Fisk Rubber . %,800 24 —-: 
37% 3% Gabriel Snubber 1,300 39% —4) 
x .... Gardner Motor 300 8% iF 
115% 12 General Motors . 47,700 127% — 
1133 7 do pf sea 1,300 114 + Me 
60% 4 Goodrich . 12,800 6 68% + 1% 
42% 2% Hayes Wheel ' 200 43 43% — ** 
106 % 3 Hudson Motor Co 27,100 12 1ll%s + 4s 
24% 1 Hupp Motor Caz 1,800 26 26 26 r, 8 
46% 3 Jordan Motor Car 7,700 60 68% 59} £5 abo. 
108 6 Kelsey Wheel 700 118 116 118 + 3% vf 
31% 3 Moon Motors 6,000 35% 33% 35% + 15 ¢ 
10 % 3.609 Motometer, A . ‘< 900 42% 42 42 —_- if : 
30% 2.30 Motor Wheel Corp.... 1,000 32 32 32 — Moy 
16% 6 os Mullins Body A 200 19 19 “ 19 — 
10% Tron lc a ee 1,000 15% 14% 15 ; 
160 17 Mash Motors sh 6% 300 40% 540% 640% —— 1) 
38 2 Packard Motor Car ,; 2,800 40% 39% 40 
24% 1.80 Paige-Detroit Motor 300 25 26 25 Ase, 
35% save Pierce-Arrow ........ 5,900 39% 38% - 3 + + 1 
82% 6 Stewart-Warner Speed 1.006 84% S4 84 ‘ : 
55% 6 Studebaker Co ....... 3,800 59 58% 58% — rs 
52% 4 Timken Roller Bear. 400 6444 54% 64% eeu 
78% U & ROBeer ..ekecces 22,500 84% 82 84% + Ds 
738% 4 White Motors 1,900 82 80% 81% + 1 
28 Ne .... Wilys-Overlund .....+ 6,500 31% 30% 31 + “yt 
28% -75 Yellow C & TB 3,700 30% 20% 30% 4+ &% 
NEW YORK CURB MARKET >- $$$ 
Net 
Sales High Low tTlast Che °0 Hupp Motor ..... 25% 25% 25% 
100 Auburn Auto 57% 67% 57% & 600 Omnibus ....... 17% «17 1 
100 Chand-Cleve 25% 25% 25% 360 Stewart-Warner.. 84 84 84 
200 Chan-Cle pf 45% 415% 45% % 509 Yellow Truck B.. 30% 30 30% 
2000 Durant Mot 12% 12% 12% is 100 Yellow ‘Taxi 48 48 48 
500 Fageol Mot. 855 812 &%+ % 3 
800 Fed M Tr.. 45 435% 45 1% DETROIT 
100 Fisk R ipf.111%% 110% 110% % 200 Cont Motor ozs. 13% 12% 12% 
400 Fk R ipf st 86 84% 86 1370 Federal M Truck. 45 44 45 e 
10 Ford Can..620 620 620 4 10 Ford of Canadaj620 620 620 
800 Franklin... 32 31% 31% Se 100 Motot Wheel .... 32% 32% 32% 
1500 Goodyear... 36% 35% 361% % 620 Packard ......... 40 39% 39% 
1000 Miller R nw 40 39% 0) 1 MR as wae «60% 25% 25% 25% 
500 Reo Motor.. 24 23% 24 -«»| 1111 Reo Motor 24 23% 23% 
1800 Rickenbackr 7% 7% 7% ‘ 300 Timken Axle 10% 10% 10% 
100 Stutz Motor 33% 825% 382% ++ % 
500 Timk D Ax 10% 10% 10% 1 CLEVELAND 
Bid Asked 
CHICAGO oe eR ELE a 115 123 
Sales High low T.ast| Firestone 6s pf. .......... 100 161 
1225 Auburn Auto 57% 57% 67%, | Firestone 7s -pf............. 98% 99% 
200 Bendix Corp 30% 30% 30% | Goodyear ........-0+. 82% 34% 
50 Cont Motor ..... 12% 12% 12% Peetiees .cccescccve wes 30 33 
(The above table shows Tuesday's sto¢k movement, comptete.) 
New York, Feb. 3.—The crude rubber market remains inactive. 
Trading is very limited and inquiries few and far between. Further’ 


increases in gasoline are anticipated, following the recent advance * 








in the price of crude o'l. Steel prices are unchanged. 
rit 
STEEL PRODUCTS ‘RUBBER_ MARKET iy 
Semi-Finished—Gross Tons Plantations— Bid Asked. 
Billets, rerolling ...........-. 336. eee pat First latex crepe, spot..... 68 69 : 
Rillets, forging .......+..4.- 41,00a P . 1, 1% 
Steel bars (hot roiled)........ 0° a | TE  coage tagged cha ty a ok 
Plates (hot rolled) ......... 1.60a 1.70 April-June .....- eee e eens 65 66 
Blue annealed sheets......... ate ae Ribbed Smoked Sheets, spot.. 67 68 : 
Black sheets ......e0.5 gecce 36a 3. “ . Poe te 
Aue ¥ 4.40a 4.69 January Beery ris 65 66 
BED, 3.5 05s sexe 2.40a 2.60 April-June ...........-++-- 64 65 
Cold rolled strip. ° 3.75a 8.80 | Para-Up-River, fine, spot.... 66 67 
Hot rolled strip..... ecccccese 2.20a 2.30 a ne 60 61 
Pig Iron, Basic— Inner tubes, No. 1......... 
WANGIS 2. ovsscscccccsce 20.09a21.99 | Inner tubes, No. 2........... 4 : 5 
Eastern Pennsyivania ; 22.00a23.00 | ynner tubes. No. 2? red........ 1 8 
IRON AND STEEL 8C RAP 2 white, ton. . $60. oga70. oe 
4 i gE ee 3 ixed anto tires............. 40.00245.00 
(Buying prices. f- 0. b ae aes 00 Reclaimed rubber—Tire reclaimed, 9c, 
Heavy melting steel ........ $12.00a138. 51 Malened: 16: ia 
Machine shop turnings....... 9.60210 00 | Shoe reclaimed: 7c: tube reclaimed, 18c. 
Cast iron borings............. $.50a10.60 OIL AND GASOLINE 
No. 1 cast SCFAD .....seeeeeee 16.00217.00 MOTOR GASPLINE 
MILL PRODUCTS oe rages sehen Rapetiny. ee — al? 
, a 1 Tp-State New York .......... — aly 
Fad Prices. ceecta eT DOUnG: fea | Single tank cars, delivered 
Copper, in rolls ..:.... 1%a — New York ......--.sseeee- 12%aNom. 
Zinc, spot, Néw York..... 8.40a 8.45 CRUDE PRICES AT WELLS 
Lead, spot, New York........ 9.264 9.30 EASTERN— P. 
Aluminum, virgin 98a99%..... 27 & — | Penn. grade oil | ‘= bee . 
° — , in N.Y. Tran. { Line Co. lines.$3.3¢ 
Ss ? ° 
SEAMLESS TUBING - Co. tines... .§3.66iCabel <3’... cess 2.10 
High brass ......+-+eee++ +s 23.89 | Bradf’d District |Corning........ 1.35 
COMME scccccccccccesccccscers 24.25 oll in Nat. eases’ Seneoee 1.16 
RODS Tran.Co. lines 3.65/So BREF. 
High brass (round % to 2% in.).16%a — | Penn gerade oil Somerset. light. 3.35 — 
Copper, rods, round ......... 22%a — b i. Seem. CENTRAL Bae: 
OLD METALS aines grade oll Indiana |. Vid. , 1.95 
Tollowing. are dealers’ buving and se!}- n Nat. Tran. Princeton ..... 2°42” 
ing prices for large quantities, b. Co, lines .... ete Illinois ........ 2.32 
cars, New York:— e Penn. grade oll Wooster. ..6.s 2.26 
Heavy machinery com. 9%a9% 10%a11% in 8. . Fe Waterlee, Tl. 1.16 
New brass‘ clippings. . —.* 10% al0%% Pipe lines ... 8.66) Plymouth ..... 1.65 
Auto radiators ...... a7 Ta 8 Penn. grade oil | 
Brass. heavy . ..... H al% 8%a 8% in Eureka P. | 
Grass, BEE. occesecce 6 %a7%e Tha 7% Line Co. lines 3.60) 


Crude Oil Output 
Again Of f Sharply 








86,428 barrels daily, against 80,- 
il4 daily in the preceding week. 
Domestic crude oil production 
last week of 1,892,000 barrels daily 
was a decline of 454,000 barrels, or ~“ 


“4 


19.3 per cent., from the peak of 
New York, Feb. %.—Domestic| 2,346,900 barrels daily, established 
crude oil production in the week/in the week ended May 30, 1925: ° 


ended January 30 declined 35,45V 
harre!s a day, averaging 1,892,900 
barrels daily, according to the 
American Petroleum Institute 
This is the first time that produc- 
tion has dropped below 1,960,006 
barrels daily since January, 1924, 
and is the lowest point reached in 
over two years. In the week end- 
ed January 3, 1924, domestic pro- 
duction averaged 1,884,000 barrels 
daily, and production last week 
was_ less than 9,000 barrels over 
this low figure. 

Crude oil imports averaged 167,- 
571 barrels daily, against 197,000 
in the preceding week. Receipts 
ef California and refined oils at 
Atlantic and Gulf ports averaged 


This is the eighteenth consecutive 
week to show a deficit. 


Classified 
Advertising 


CLASSIFIED RATES 
5e word (per daily insertion) 




















WANTED 


WANTED—Factory representative: covers 
New England thorou-hly by auto, selling %_ 
jobbing and semi-jobbing auto o> 
accessory trade. 
factory lines on commission basis, 
Riback, 155 4th St., Providence, R 
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Can handle additionat:*>- 
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Out on the Coast 
By John Wetmore 











= Los Angeles, Feb. 3.—-California’s 

(3925 automobile business twelve- 

4 month, which 

ended in a bril- 

liant display of 

December re gis- 

istration fire- 

works, ran in re- 

tailing successes a 

close second to 

the banner year 

of 1923. In fact 

1925 sales were 

but 16,890, or 

only 7.5 per cent., 

* behind those of 

1923. The gain over 1924 was 

33,585, or 19.2 per cent., new pas- 

Senger car sales, according to 

‘Motor’ Registration News, being 

224,262 in 1923, 173,787 in 1924, 
and 207,372 in 1925. 





r 
v 


As in 1924, in 192 
makes were credited with sales of 
“more than 1,000 new passenger 
cars with the same trio of leaders 
finishing in the same order—Ford, 
Chevrolet, Dodge. Essex jumped 
from ninth to fourth place, push- 


‘tory attended. 
‘representative, 


ing Buick down one rung on the, 


sales ladder.- Studebaker dropped 
below Star, leaving. Durant’s “‘little 
fellow” still in the sixth place it 
scured in 1924. The record of the 
best sellers” in 1925 was:— 


1925. 1924 Gain. 
- 54,631 319 *8,688 
27,791 .305 3,486 
637 3,282 1,355 
731 .718 160,013 
688 +373 2.315 
458 -581 6.877 
290 3,861 6,429 
232 0.049 

540 286 

,498 3,412 

724 5 

198 


+ Ford. .... 
Chevrolet. 
Dodge B.. 
Essex... . 
Buick... . 
Star 
Hudson .. 
. Studebaker 
. Chrysler. 
Nash .. 
Overland. 
Jeweit . 
Oakland .. 
Willys-K. 
Oldsmobile 
Packar@® . 
Maxwell 
Hupmobile 
Cadillac 
“handler . 
eveland . 


— 
a 


ee aa 


© OO AIS orm 68 bo 
Miter rotor WOe Rea NoOiwwew 
a Se te 


woo Caro 


* 
oo coo 
ows 


usual, held 
Henry more 
sales of his closest 


3 


merical losses of all through 


| 
| 
} 


the lead. | 
than | 


he scored the largest | 


at two months’ slump in # lent to; 


lay in the delivery of new 
rdels. 

merical 
iner, with 
a Hudson 


rysier doubled 


and also 
Star as its runner-up 
third in 
its .1924 sales. 


Essex was the biggest | 
percentage | 


gains. | 


These four makes, with Buick and | 
Nash, both also big gainers, were | 
he outstanding successes of the/| 


year from the standpoint of nu- 


merical and 


percentage sales in- | 


creases considered in combination. | 


* General Motors, as 

dominated the “groups,” 
sales being in excess of the aggre- 
gate of its three closest competit- 
ors. Hudson-Essex, 

merical increase in 
above 10,000, and by 
trebling its 1924 output, 


sales way 


displaced 


formerly, | 
its total | 


with a nu-,; 


more Than | 


Durant Motors as the GMC runner- | 


up, big as were the gains made by 
~ Durant -and -Nash products, 


the 


new passenger car sales record by 


the. “groups” in 1925 being:— 
1925. 

1. Gen. M...°. 48, 

2. Hudson-Ex. 24, 

. Durant M.. 13, 

. Willys-Ov.. 

. Nash Mot. 

. Paige-Det.. 

+ Chandler-c, 

. Moon-Diana 


*Lost. 
In the high-priced division Pack- 


ard and Cadillac as usual far out- 
stripped all their rivals in sales, 


egistering more new passenger |! 


ars than.all the others in this class 
combined. The 1925 new passen- 
ger car registrations 

hew leaders were:— 
1924. 


| 
While Packard led all makes | 
this-ciass in numerical increases it | 

‘%was far outstripped by Locomobile 

_and Pierce-Arrow in percentage 

é : through the former more 

Pthan trebling and the latter nearly | 
} seeptine their 1924 sales. 


of the ten)! 


Gain. Pct. © 
872 59 | 


(Dealers to Hear 


Chrysler Talk 


Chicago, Feb.-8.—Chrysler deal- 
ers and distributors in Chicago and 
the surrounding territory will 
gather in the Congress Hotel to- 
morrow for a get-together. lunch- 
eon and to hear factory plans for 
the coming year outlined. 

The principal feature of the 
lunchecn will] be an address by 
Walter P.. Chrysler, president and 
chairman of the board of the 
Chrysler Corporation. -He is ex- 
pected to divulge much interesting 
information about Chrysler activi- 
ties for 1926. 2 

Another high-spot will be a talk 
by J. E. Fields, vice-president in 
charge of sales. “ 


WILLARD CONFERENCE 
Sioux ‘City, Ila. Feo. 


Willard Storage Betters 
held a anrfacanae + 


The 
Com pany 


twenty- -two , better business clade recently at tributors and refinishing stations 


the Martin Hotel 
fifteen represenix 
ard firm in the Sioux City terri- 
G. J. Books, disirict 
was in charge, and 
Cc. EF. Hodges, assistant district 
manager from Kansas City, was 
speaker. 


ciubroom, and 





CHEVROLET TO 
HANDLE DUCO 


Dealers to Give Com- 
plete Service Under 
Present Agreement 


° 


—_ 


Detroit, Feb. Arrangements 
whereby tne 6.500 Chevrolet deal- 
ers throughout the country will 
be enabled to give complete Duco 
service to the motoring public 
are now being worked out in 
detail with E. I. du Pont de Ne- 
mours & Co., according to J. P. 
Little, manager of the parts and 
service division of the Chevrolet 
Motor Company. 

Heretofore Duco service has been 





available only through the dis- 


of the du Pont organization. Under 
| the new plan, each Chevrolet dealer 
will be equipped to do all classes 
lot Duco work, from minor touch-up 
| operations to a complete refinish- 
ing job. 

Complete Duco equipment has 
been installed in all of the twenty 





BORDEN RESIGNS FROM 
JOHN HERTZ INTERESTS 


Chicago, Feb. 3.—Annouricement 
has been made here of the resigna- 
tion of John Borden from the di- 
rectorate of the Yellow Cab Com- 
pany, Yellow Truck and Coach 
Manufacturing Company and all 
other John Hertz interests. 





Chevrolet service schools in the 


United States for the purpose of 
demonstrating to every Chevrolet 
dealer the importance of properly 
equipping his shop to service Duco. 

During the last few months, 
every Chevrolet service promotion 
and used car representative, to- 
gether with all Chevrolet parts 
managers and service school in- 
structors, have been given com- 
plete training courses at the Chev- 
rolet factories in the use of Duco 
equipment. 

Chevrolet dealers may send men 
from their service departments to 
any Duco distributor for training 
in the application of Duco, and they 
have been assured also of the co- 
operation of more than fifty du 
Pont company ifeld service men. 





New Gas Tax Bill 
Introduced in N. Y. 


Albany, Feb. 3.—For the fourth 
time, a measure seeking to ime 
pose a gasoline tax on New Yor® 
motorists was introduced Monday 
night in the state Legtstature by 
Assemblyman Milan E, Gooé@rich, , 
Republican, of Westchester. The 
bill would establish a tax of 2 cents 
per gallon, allow resident aute{ 
owners of the state a reduction in ' 
registration amount approximately 
to a $7,500,800 total and would 
yield a revenue, it is estimated by 
Goodrich, of nearly $1,500,000 
from tourists passing over New 
York’s roads, 

The bill, according to Goodrich, . 
guarantees to “motorists that every 
dollar paid into the state treasury 
from the tax would be. expended 
in improving highways and in en- 
forcing the law.” 


BUSINESS BETTER 


Kansas City, Feb. 3.—A 25 per 
cent. better business for January 
than a year ago is reported by the 








Western Auto Supply Company, oP 


jerating four retail stores here. 














of cars is 
important 


‘Flint “Junior”, $1085—$1185 


The addition of the Flint 
“Junior” to the Flint line 


not only an 
step toward 


supplying a great public 
demand for a low priced 
six of character, but also 
offers to Flint dealers a 
complete line of profit- 
making ‘cars. 
wire for particulars. 


TH: RAL 


Vice President & General Manager. 


Write or 


Flint Now Offers Complete Line 








Flint Eighty, $1595 to $2395 


FLINT MOTOR COMPANY : FLINT - MICHIGAN 
BUILDERS OF HIGH GRADE MOTOR CARS 





ELLN I StA 
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-Make Them Buy! 


P to this time you motor 
car manufacturers haven’t 


had to SELL the idea of car 
ownership. 


From the ‘moment the motor 
car became a practical utility, 
half your sales work was done; 
when the first million cars ap- 
peared on the highways—the 
other half was done. All you 
had to do then was to meet 
competition. - 


Now, with 17,000,000 passenger 
cars in the United States—and 
with 4,000,000 more cars being 
thrown on the market this year, 
you haven’t only to meet com- 
petition but to SELL CARS, 
and sell them hard. 


Advertising in the past has 
given you prestige—now ad- 


vertising must help you SELL 
CARS—that must be the pri- 
mary object of all motor car 
advertising from now on— 


SALES. 


A picture of the car and a 
catchy slogan; a pastoral scene; 
jassamine, moonlight and a 
girl—these are all right, but 
hasn’t the day come when your 
advertising must have an ac- 
tual, tangible sales value? 


And remember that the media 
you use is the most important 
factor in your advertising sales 
efforts. 


Buy plenty of circulation—tap 
new markets—go to ,the great 


mass of people with your sales 
story—MAKE THEM BUY. 


That’s 1926 for you! 


rue Story 


** The Necessary Two Million +-”’ 














